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Both styles are bound to be popular. But the shoe that will keep its popularity 
with the buying public is the one on the left—because it's made of 

all-round quality leather (and dyed with a fast, deep-penetrating Du Pont dye). 
Long after the shoe on the right has collected complaints for 

uncolored leather showing through at the slightest scuff, 

the other will be earning justified popularity for its manufacturer. 


It's a far-sighted manufacturer who refuses to risk the 

quality of his leather products with inferior dyestuffs. Especially 

when a wide range of long-lasting, quality Du Pont dyes is 

available... dyes that stay fast to light, and resist crocking and 

scuff marks through the rugged wear a leather product takes. 

Your leather deserves the best in dyestuffs. Why not investigate 

our line of deep-penetrating, level-dyeing colors... in Wy 
Du Pont Chromacyl* dyes— or in Pontachrome,* Pontacy!* 

and Pontamine* dyes. Whatever your color problem 

may be—our Technical Staff will be glad to help you. 


Just write to E. |. du Pont de Nemours & Co. (Inc.), — = 
P ‘ : - " |, U.S. Part. 
Dyestuffs Div., Wilmington 98, De BETTER THINGS FOR BETTER LIVING:.. THROUGH CHEMISTRY 


"Reg. U.S. Pat. Off. 








y Gallun’s Milwaukee Calf is leather that sells your shoes 


and matrons all agree it's smart to 

— and wise to be comfortable. So, 

at first sight must be followed by a 

pleased ease when she slips on your 

ear. Exquisite Milwaukee Calf weds fact 
uid fancy to win her favor with chic comfort. 


It's a fact, the soothing suppleness of this 
fine Milwaukee Calf (like Gallun’s famed 
vegetable tannages) gives new meaning to the 
word “comfort.” And any discerning shopper 
is sure to fancy the exquisite richness oF its 
deep, distinctive color. Plump and 


? 
full-bodied, its beauty is heightened by clean 
punching and pinking. 

When you set out to win milady’s heart 
— lef chrome-tanned Milwaukee Calf be your 
match-maker. Offer its itresistible combination of 
easeyand elegance. 

Be sure to check the Gallun numbers in your 
ordérs to leading manbfacturers, the first 
step in building a profitable volume of 
repeat business. . . . A. F. Gallun 
& Sons Corporation, Tanners, 

Milwaukee, Wisconsin 











ENE ori ~ ss : 3 
aS = ; ‘ ~~ § : the 


STAY HEALTHY #2232 
Sole Leatheris the backbone 
of the shoe industry 
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Coming Events 





Oct. 14-18, 1951—Advance Boston Spring 
Shoe Showing, sponsored by New Eng- 
land Shoe and Leather Association. Hotels 
Statler and Touraine and manufacturers’ 
showrooms. 


Oct. 20, 1951—38th annual banquet of 
New York Shoe Superintendents’ and Fore- 
men’s Association. Hotel St. George, 
Brooklyn, N. Y. 


Oct. 21-24, 1951—Canadian Shoe and 
Leather Convention in Montreal, Quebec, 
Canada. 


Oct. 24, 1951—Fall Meeting of National 
Hide Association. Sovereign Hotel, Chi- 
cago, Ill. 

Oct. 25-26, 1951—Annual Fall Meeting 
of Tanners’ Council of America. Edgewater 
Beach Hotel, Chicago, Ill. | 


Oct. 29-Nov. 1, 1951 — National Shoe 
Fair, sponsored by National Shoe Manu- 
facturers Association and National Shoe 
Retailers Association. Palmer House and 
other hotels, Chicago. 


Nov. 11-14, 1951 — Spring Shoe Show, 
sponsored by Southwestern Shoe Travelers 
Association. Adolphus, Baker and South- 
land Hotels, Dallas, Tex. 


Nov. 25-29, 1951 — Popular Price Shoe 
Show of America for Spring and Summer 
1952. Sponsored by New England Shoe 
and Leather Association and National 
Association of Shoe Chain Stores. Hotels 
New Yorker and McAlpin, New York City. 


1952 — Mid-Atlantic Shoe 
Ambassa 


Jan. 26-30, 
Show. The dor, Atlantic City, 


UN. J. 


March 11-12, 1952—Showing of Ameri- 
can Leathers for Fall and Winter, 1952. 
ee by Tanners’ Council of Amer- 

Inc., Waldorf-Astoria Hotel, New 
York. 


May 5-7, 1952—Annual Spring Conven- 
tion of Tanners’ Council. Castle Harbour 


Hotel, Tuckerstown, Bermuda. 


May 19-20, 1952—Eighth Annual Meet- 
ing of National Hide Association, Hotel 
Cleveland, Cleveland, O. 


June 1-4, 1952—Annual Convention of 
Chemists Association. 


Oct. 23-24, 1952—Annual Fall Meeting, 
Tanners’ Council of America, Inc. Edge- 


" water Beach Hotel, Chicago, Ill. 
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Mutual's Prepared 
One-Bath Chrome Tan 


e 
SODIUM BICHROMATE 


e 
POTASSIUM BICHROMATE 


@ 
CHROMIC ACID 
@ 
SODIUM OHOMATE 


MUTUAL CHEMICAL COMPANY OF AMERICA 


270 Madison Avenue New York 16,N. Y. 
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I'S A MATTER OF MENTAL ATTITUDE 


That may be the hidden bug behind the stagnancy of 


ODAY, modern medicine knows 
that many stomach ulcers are 
caused by anxiety, worry, nervous 
strain—in short, by mental attitude. 
Men’s shoe business has long been 
suffering from a chronic sales ulcer. 
And, like stomach ulcers, it can be 
traced to a condition of mental at- 
titude on the part of men’s shoe 
producers. : 
The men’s shoe branch is the only 
branch in the whole industry where 
per capita consumption has shown 
a drop from prewar—a_ relative 
tagnancy despite a growth in the 
opulation and income of males. In 
the five prewar years, 1935-39, per 
apita consumption of men’s civi- 
ian shoes was 2.13 pairs. But in 
he five postwar years, 1946-50, con- 
umption has fallen to 1.94 pairs. 
oday, we are making only 2,000,- 
more pairs of men’s shoes an- 
ually than we did before the war— 
he smallest percentage of increase 
f any of the shoe branches. Com- 
are this with 55,000,000 annual in- 
rease in pairage for women’s shoes, 
4,000,000 for infants’, and 16,000,- 
for misses’ and children’s. 

The surprisingly popular belief 
hat without military shoe orders 

en’s shoe business will have 
roubles, is one of the sorriest at- 
itudes ever fostered in this industry. 

hile military orders are helpful, 

ey comprise only temporary re- 
‘suscitation. Such orders should be 
considered extra business rather than 
basic business. But the attitude of 
some producers has seen this in re- 
verse. 

There’ are 52,000,000 U. S. males 
over 14 who are civilians. This com- 
prises a steady, wholesome shoe mar- 
ket. But it would seem that some 
shoe producers regard the 3,500,000 
males in the military services as a 
better market. 

Last year, we produced only 102,- 
000,000 pairs of men’s civilian shoes 
—fewer than two pairs per male 
captia. Actually only 1.84 pairs per 
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men’s shoe business 
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Reprints available at nominal costs: 
Up to 100, 10c each; 200-500, 5c each; 
1000-3000, 2%c each; 5000 or over, 


1%ec each. 





capita. In 1949, 1.82 pairs. In 
1948, 1.98 pairs. Yet, for the nine 
years, 1934-42, average per capita 
consumption annually was 2.12 pairs, 
and it never fell below two pairs. 

The dependence upon the military 
shoe market is an open expression of 
frustration and resignation on the 
part of men’s shoe producers who 
feel such dependence. And it is just 
such an attitude which may be re- 
sponsible in good share for the sickly 
state of men’s shoe business—an ill- 
ness that has existed over the past 
several years. 


Sales Apathy Results 


This failure to see the enormous 
potentials of the huge 52,000,000- 
male market has shown up in sales 
apathy, in a dulling of creativeness 
and ingenuity and aggressiveness 
that slows the pace of production and 
consumption. We ask two questions: 

1. Why should men traditionally 
consume only two pairs per capita 
annually ? 

2. Why has per capita men’s shoe 
consumption declined over the past 
few years? (Note: Though 1.84 pairs 
for 1950 is considered low, the figure 
will go even lower in 1951.) 

Impulsive blame has been placed 
on everything from thick-soled, long- 
wearing Bold Look shoes to the un- 
predictable buying mood of the male 
public. But actually, the blame has 
deeper roots. It is generally ac- 
cepted that the thinking of the 
American public is ahead of that of 
Congress on major public issues. 
The same can be said about the 
American male and the shoe industry. 

The man’s basic shoe styles of 
15 and 20 years ago are just as ap- 
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plicable today as then. A man alter- 
nates between black and_ brown, 
between a straight tip and wing tip, 
between smooth leather and heavier 
grained leather. And oxfords until 
death doth us part. The same shoe 
can be—and is—worn morning, after- 
noon and evening; at the ball game 
or a cocktail party or a banquet; 
and through the four seasons of the 
year. And while a women would 
shudder at the thought of wearing 
such an all-purpose shoe at all times, 
a man takes it in his stride without 
a fleck of conscience—simply because 
the shoe industry has failed to make 
him conscious-stricken in his all- 
purpose shoes. 

Yet, the men’s clothing industry 
has demonstrated that the American 
male will wear bright colors and 
patterns, will happily depart from 
the traditional sartorial yoke of years 
past. And because the clothing in- 
dustry has had the courage and vision 
to follow this through, it has cashed 
in handsomely. Today, most males 
have expanded their wardrobes with 
new types of clothing—with several 
pairs of slacks, with sport jackets 
and sport coats, etc. It was not long 
ago that these were never part of the 
male’s wardrobe. 

Salesmanship, shed of all the fancy 
language and analyses, boils down 
to a simple fact: creating new prod- 
ucts and then creating a public de- 
sire for them—until what was 
originally a desire now becomes a 
necessity. Analyze what has hap- 
pened in the men’s clothing industry 
over the past 15-20 years and you 
realize how it works. 

The men’s shoe branch certainly 
has no shortage of creative, produc- 
tive or sales ability. It needs only 
the determined power to motivate 
these dynamic forces. As someone 
said, “There are no hopeless situa- 
tions, but only people who see situa- 
tions as hopeless.” 

You see, it’s a matter of mental 
attitude. 
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How Jong is a piece of thread 7 


For two hundred and five users who 
began buying our threads in 1930, a 
piece of thread is 20 years long. For 
96 who began buying in 1935 a piece 
of thread is 15 years long. 


That’s over 300 leading manufactur- 
ers who have bought miles and miles 
of Barbour’s threads for 15 years or 
more, month after month, year after 
year—simply because those threads 
gave them absolutely uniform 


quality. 


That’s why more manufacturers use 
Barbour’s Threads—by the pound— 
by the mile—by the decade! 


BARBOUR’S THREADS—Sinew - International and 
Thread Lasting Linen Threads - Backseam “Closing” 
Linen_~- Kantstrand and Pioneer Braided - Nylon - 
Red Hand - Littleway - Thread Lasting Cotton + 
Shurseam + Supertite - Liberty - Medal . 
Queen - Castle and Passaic - Ready Wound 

for Littleway and Goodyear Stitchers. 
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Stylescope 














Designs by Joseph Dilk, Boston 


HE softer, casual shoe is so much in demand today that we tend to overlook 

the fact that functional yet pretty shoes in a low or flat type heel height have 
not always been with us— and there's still plenty of room for more and more 
original ideas on this treatment. Within the last six years Capezio spearheaded 
the movement in shoes for designs that would “glove the feet.” He found eager 
takers for a shoe that would be comfortable in the latest fashion, based on a 
dancer's last. And he’s still making shoe designing history with newer innova- 
tions on his theme. All this helped further to establish the low-heeled casual 
as a shoe sure-to-be-found in practically every American woman's or girl's ward- 
robe. 

In the above sketches Joseph Dilk presents fresh ideas on the light and airy, 
little-heeled look for warm weather, 1952. Top left, a sandalized pump featuring 
elliptical cutouts and scalloped topline. Top right, a dressy flat best in combina- 
tion colors. Bottom left, multi-colored leather bits applied to mesh with tiny nail- 
heads; linen would also make a good contrast background for the leather. Bottom 
right, open air mesh with pastel kid clovers in a sling back, low wedge. — 
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They just can’t take it? 
Genuize reptiles are usually barke 
tanned and are quickly and permae 
mently discelered ng stemmm. 


De uot attempt to steam-soltes 
thermoplastic bex tees in repe 
tile uppers. Get your Beckwith 
agent’s recommendation in 
advance of cutting uppers. 
Depending upon which prac- 
thee yeur cenditions best faver, 
he can elther supply you with 
dry heaters or arrange fer your 


Seperery use of canned pre- 
pared solvent bex toes which 
require ne solvent wete 


ting at pulling-ever, 
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Errects Or Excess BOTTOM FILLING 


Result is shoe distortion and foot trouble —but it is preventable 


} 


HE use of excessive amounts of 

bottom filler—or shoes constructed 
so as to require excessive amounts— 
has harmful effects upon both the 
shoe and the foot. Figure 1 illus- 
trates what happens to a shoe using 
bottom filler, revealing how wear and 
pressure displaces the filler so as to 
create lumps and concavities on the 
insole surface. This obviously has 
ill effects upon the comfort of the 
shoe, and gives rise to foot ills, as 
will be explained later. (See Fig. 1.) 

The wearers of platform type shoes 
have experienced gratifying foot 
comfort. This is due not only to the 
extra “padding” beneath the foot, but 
largely because of the platform’s flat 
surface opposing the insole and foot 
—and there is no bottom filler used. 
This indicates that Goodyear welts 
can and should be similarly made. 
Many years ago they were so con- 
structed, with little or no filling re- 
quired. 

The use of the old type of solid in- 


FIG./ 
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sole, with its channel that later was 
closed to fill the channel cut, required 
little filling. In those days the shoe 
was almost completely mulled, includ- 
ing the insole, so that with the result- 
ant hand inseam-trimming, no staples, 
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By Hermyle Golthier 


a flat inseam, and competent welt 
beating, very little filler was needed. 
The subsequent integration of out- 
sole and insole was close. 


To simulate this technique under 


“modern conditions, the first required 


step is to attach the welting so that 
it may be trimmed safely to almost 
the top of the inseam stitch. The 
modern Inseam Trimming Machine 
will do a satisfactory job if adjusted 
and fitted exactly, simulating a good 
hand inseam-trimming. 


The V groove of years past is bet- 
ter for this condition than the pre- 
vailing U grove. True, the V groove 
was pretty much abandoned years 
ago owing to its tendency to “drop.” 
Only a skilled Welting machine oper- 
ator could avoid this danger of 
“dropping” the welt. Now that an- 
other type of welting machine is 
available to apply any type of welt- 
ing with precision, this danger of 
the past may well make possible the 
use of the V groove that permits less 
hinge of the welt, and less bulkiness 
of the inseam caused by the strapping 
on of the U-grooved welt. The method 
of preparing plastic welting for the 
new welting machine also offers a 
fine example of this same principal 
that gets the inseam down low onto 
the shoe bottom. 


It may be argued that the correct 
welt placement consists of placing 
the welt in such a position so as to 
continue the iron of the insole. Pref- 
erably, the entire inner edge of the 
welt should butt the edge or iron 
thickness of the insole, which is the 
only way to correct strapping of the 
welt and to secure integration of the 
welt parts. This can be done by 
using a V-groove that presents more 
of the welt iron to meet the iron of 
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the insole. This is an important step 
in securing a flat bottom requiring 
less filler. 

Of course, welt beating is impor- 
tant. But the welt beater operator 
must be taught repeatedly not to beat 
the welt so that it lies flat away from 
the upper, but to beat the inseam and 
welt so that the seam lies flatter with 
the welt flatness at an angle leaning 
toward the upper. 

Now comes the use of the spring- 
applied pressure of the Goodyear 
Automatic Levelling Machine fitted 
with a leather saddle to cover the 
shoe bottom during the process of 
levelling the inseam, and is also 
fitted with a support to protect the 
cone of the last from too much pres- 
sure, a cause of last breakage. There 
should be no levelling of these bot- 


(Concluded on Page 35) 
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METATARSAL ARCH 
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FILLER 


CONCAVE 
SHAPE - 
B “FALLEN ARCH” 


FiucER 
A. Cross-section of the foot and 
shoe across the ball. The heads of 
the five metatarsal bones which form 
the metatarsal arch, normally assume 
a flat plane with weight upon the 
foot. 


B. The depressed bottom filler 

causes a saucer-like cavity to form 

across the ball—and the metatarsal 
arch. 
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Finger Tip 
Control 
with the NEW 


GOODYEAR 
SOLE LEVELING 
MACHINE 


MODEL B 


The individuality of each shoe bottom can now be 
expressed more easily than ever before because the opera- 
tor need no longer exert heavy, tiring pressure on the foot 
treadle. This new machine offers much in leveling perform- 
ance, particularly where fine bottom character is an ob- 
jective. Thus the guality of each shoe bottom is improved 
while xniformity is not affected by the strength, weight or 
fatigue of the operator. He is free to concentrate on quality. 

It is a machine that truly makes modern mechanics and 
hydraulics the servants of the shoemaker — uses them to 
make easier the art of shoemaking. 

The design of the machine makes possible high pro- 
duction even though each shoe bottom may receive in- 
dividual treatment. A cone support reduces last strain 
and lower maintenance is possible as cams and clutch 
have been replaced by the hydraulic mechanism in which 
the parts run in oil. 


Your United branch office representative can provide complete details. 





Features That Help Produce 
Finest Bottom Character 


@®Uniform pressure 
maintained — can be 
varied by adjustment 
of spring mechanism. 


© Operator can level a 
specific area on any 
shoe as long as neces- 
sary to obtain results 
such as highly defined 
cottage shanks and 
circular ball lines. 


Leveling roll movement hydraulically 
controlled under spring pressure — 
operation of the jack is effortless. 


® Meets the need of a machine for 
Goodyear welts, turns, silhouwelts 
and stitchdowns. . . and wherever 
controlled leveling is required. 


Rina stn PARE pL porte oa 








UNITED 
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SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS 
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IMPROVED, FLOCK-SUEDING METHODS 


New techniques creating a better product at reduced costs 


LTHOUGH it is improbable that 
artificial suedes can yet be re- 

garded as desirable’ substitutes for 
napped leathers in all circumstances, 
the economic trends which initially 
caused leather manufacturers to_ use 
the synthetic materials have led to 
a number of flocking innovations 
which are both physically and finan- 
cially significant. 

Izarine, a product of Atlas Powder 
Company, is believed to have been 
the first artificial suede manufac- 
ured in the United States. It was 

ade by coating fabrics with rubber 

ment, sprinkling fibers over the 
Matex coating, using vibrations to 

ake the fibers stand out as the 

oating dehydrated, and heat-vulcan- 
izing the dehydrated latex. 

This was economically advanta- 
Ygeous because all of the required 
production operations could be rap- 
idly accomplished with automatic 
machinery; and, for a while, the re- 
sultant materials would look and feel 
like a fine sueded-leather product. 
But, aside from the fact that natural 
latex compounds have an undesirable 
tendency to age-harden and crack 
after they are vulcanized, the fabric 
and fiber components of Izarine did 
not have the strength and wear re- 
sistance of natural leathers. 

Therefore, recent efforts to improve 
the original flock-sueding process 
have been based on the following 
considerations: 





By Thomas A. Dickinson 


(a) The desirability of leathers 
as base materials and as flock-fiber 
constituents. 

(b) The need for elastomeric ad- 
hesives which will strongly bond 
base materials with fibers and remain 
flexible, yet durable, for a prolonged 
period of time. 

(c) The advantages of lower pro- 
duction costs which can be attained 
through the use of manufacturing 
processes that save time and materials 
without minimizing the qualities of 
synthetic suedes. 

Cotton fabrics were no doubt ini- 
tially used as base materials for arti- 
ficial suedes because they are rela- 
tively inexpensive; but due to the 
aforementioned properties (which 
made them unsatisfactory for the 
manufacture of many products, such 
as footwear), the need for leather- 
base materials was soon apparent. 

Use of the latter materials was 
proved to be practical several years 
ago—not only because the least- 
expensive grades of leather can be 
used for flock-sueding purposes, but 
because leathers in general are com- 
patible with many of the adhesives 
now regarded as most suitable for 
flock-sueding purposes. However, 
production difficulties have until re- 
cently precluded the use of leather 
flocking fibers in place of fabric 
fibers on adhesively-coated leather 
surfaces. 

Aside from the fact that leather 
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scraps could not be economically 
processed for the manifold colors 
of fabric fibers, it was difficult to 
produce leather fibers with the uni- 
form dimensions that are essential 
to first-quality synthetic suedes. But 
now it seems that both of the latter 
deficiencies can be eliminated by: 

(1) The conversion of leather 
scraps into leather dust, which can 
be used as a filler for resinous or 
plastic binders of the types that can 
be extruded as fibers. 

(2) The use of precision-cutting 
techniques, recently introduced by 
Behr-Manning Corporation, to facili- 
tate the conversion of fibers into uni- 
form flocking materials. 

Thermosetting adhesives, including 
both natural and synthetic rubbers, 
are still being used to a considerable 
extent as coating intermediates in 
the production of synthetic suedes— 
particularly where flexibility is non- 
essential, as in the use of “marproof” 
or “snagproof” suede linings or cov- 
erings in the manufacture of furni- 
ture—and some engineers feel that 
certain types of the new polyester 
resins can be used as thermosetting 
adhesives for leathers where ex- 
tremely strong bonds are required 
without difficulties due to an even- 
tual loss of flexibility. But at this 
writing, thermoplastic resins — such 
as acrylic and vinyl materials — ap- 
pear to be the best adhesive coatings 


(Concluded on Page 34) 
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“THAT’S 
GOOD 
LEATHER!” 


It takes Quality... 
to make Quality! 


A lot more goes into “good leather” than just good 
green hides and skins. It takes knowledge and 
experience, Yes, and it also takes skilful processing— 
with top-quality materials. That’s why—for three 
generations—makers of fine leather have used Gargoyle 
leather oils, greases and specialties. 


The makers of Gargoyle products have worked closely 

with tanners since 1866—have 85 years of practical tanning 
experience! This experience—plus continuous research 

and the most exacting manufacturing methods—is back 

of every Gargoyle leather processing product ... is your 
assurance of unsurpassed quality! 














SOCONY-VACUUM OIL CO., INC. Today, our experience, research facilities and products 


TANNERS DIVISION ? Sy 
26 Broadway, New York 4, N.Y. are available to you—to help you meet competition. 


QUALITY AND SERVICE SINCE 1866 
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NEW. DEVELOPMENTS 


What industrial science is doing to improve the job 


Leather Wringing And 
Setting 


This is a novel process wherein 
leather pieces are mounted on a cen- 
trifugal machine in which the pieces 
are rotated rapidly in a pre-deter- 
mined plane which wrings, sets and 
dries the pieces. No separate wring- 
ing and setting-out and no tacking or 
pasting on frames to dry is required. 

The leather is mounted so that 
wringing or.throwing out of the mois- 
ture in the pieces takes place through 
centrifugal action and further drying 
may take place by evaporation. At 
the same time the piece is properly 
stretched and flattened and actually 
set out more uniformly and better 
than by treatment in the ordinary- 

tting-out machine. 

Continued rotation of the piece 
ntil dry maintains the area and flat- 
ess of the piece, thereby eliminating 

the necessity of tacking out to pre- 


vent shrinkage and curling. Ordi- 
narily the throwing out of moisture 
occurs during the stretching and flat- 
tening of the leather piece. In some 
instances there is a controlled elimi- 
nation of moisture, the stretching and 
flattening being the essential result 
of the centrifugal operation. 

Another object is to greatly mini- 
mize the time required for the com- 
bination of wringing, setting out, 
tacking, drying and stripping from 
tacking frames, whereby in two or 
three hours more satisfactory results 
can be accomplished by this centrif- 
ugal machine than the ordinary proc- 
esses can accomplish in the four or 
five days required. 

Other objects are to give a greater 
yield and more uniformity to leather 
and eliminate holes caused by tack- 
ing. 

Source: Howes Leather Co., Inc., 
Boston, Mass.; Patent No. 2,552,322. 
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DYEWOOD AND 
TANNING EXTRACTS 


SUMAC °* 
FUSTIC ¢ 
HEMATINE °¢ 


QUEBRACHO ° 
MYRABOLAM °« 
WATTLE © TANNIC ACID 


GAMBIER 
HYPERNIC 


YOUNG EXTRACTS HAVE BEEN SERVING THE 
INDUSTRY FOR MORE THAN 80 YEARS 


the J.$. YOUNG CO. 


2701 BOSTON ST 


BALTIMORE 24, MD 
PHILADELPHIA, PA © CHICAGO, ILL 
PATERSON, N. J © BOSTON, MASS 
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CEMENT WELTING MACHINE 

This unusual machine actually ce- 
ments the bottoms of a series of 
shoes in rapid succession, all in prep- 
aration for subsequent attaching of 
a welt. 

The shoes are suspended from a 
trolley arrangement, and in such po- 
sition continue along a fixed course 
until they strike the soft rubber 
roller that in turn revolves in a pot 
of cement. 


—=---- +---- << 


Danger against hitting the roller 
with too deep a shoe bite, or too 
blunt a contact, is guarded against 
by the use of belt-shaped dogs that 
depress the roller box sufficiently to 
make the pressure displacement of 
the box the same in the shank as at 
the toe. 

The shoe construction involved is 
new to this country. Though several 
rather unsuccessful attempts have 
been made here to cement-attach a 
welt to a flat-lasted shoe bottom, 
none has become popular. Yet here 
is an accepted construction from 
another country that indicates this 
machine for further development of 
an established process of cement- 
attaching the welt. 

Apparently the attaching of the 
welt is a subsequent and hand op- 
eration, after which the shoe is sent 
through this same machine in prep- 
aration for sole-attaching by an addi- 
tional coating of cement to the shoe 
bottom, over the welt. In this man- 
ner, the versatility of this machine is 
doubled. 

Source: 1, Calles, Buenos Aires; 


U.S. Patent No. 2,539,988. 
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PEE. SRI TEE OT ARI 


TURNER TYPE “5P” 
DOUBLE CYLINDER SETTING MACHINE 


EG AES LEAT I ER EGS RSS, 
MADE FOR PREPARING STOCK FOR SPLITTING AFTER WRINGING OPER- 
ATION. PARTICULARLY WELL BUILT AND SUITABLE FOR HEAVY WORK. 


TWO CYLINDERS IN ROLLER BEARINGS WORK ON THE LEATHER, 
GIVING DOUBLE TREATMENT IN ONE OPERATION. 


USED BY SOME OF OUR MOST PROGRESSIVE TANNERS WITH SATIS- 
FACTION. 


Main Office and Works: PEABODY, MASS. 


BRANCHES 
2362 No. Stanley Place 1101 Frankford Avenue 59 East Alpine Street 
Milwaukee 12, Wisconsin Philadelphia 25, Pennsylvania Newark 5, New Jersey 
FOREIGN BRANCHES 
Bramley, Leeds, Paris, Oberursel, Taunus, 
England France Germany 
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SX “Planned Purchasing” 
of Abrasives 


Gives You Good Cutting Action } 
ON YOUR COSTS! 
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Many users of Carborundum> "= Sie, 
made abrasives have found it possible eS 
because of United service to save one or more ways — 
through “Planned Purchasing.” 


Vg 
i PBS. Pope, 


tain product value plus the assistance of United 
representatives who know shoemaking abra- 
sives — and are well equipped to help with any 
finishing problems that may arise. 


While reviewing purchasing practices, United 
representatives have helped a number of buyers 
to: 

@ Simplify requirements 

@ Buy more economically 


@ Carry less inventory 
© Get f. deliveri Look into "Planned Pur- 
et faster deliveries chasing” with United, and 

remember, an ample supply 

When you order abrasives made by CARBO- of mentiid mtd is Buse 


RUNDUM and serviced by UNITED, you ob- able for prompt shipment. 





*"Carborundum" is the registered trademark of, and indicates factured by, The Carborundum Co, 


UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS 


LEATHER and SHOES October 13, 1951 





Many shoe manufacturers disturbed over 
continued strength of hide market. Most have banked 
on lower leather costs for rest of year, cut shoe prices along 
the line. Reductions were announced in many cases while 
hide market was declining early last month, tanners were 
lowering lists on leather or offering good concessions. Situ- 
ation is reversed today with hides firm, tanners holding 
leather prices fairly firm. 


If hides remain at present price level for 
any length of time, tanners will be forced to raise fin- 
ished leather prices. This would be blow to shoe manufac- 
turers’ figuring, could lead to general price increases. 


Manufacturers in various shoe centers such 
as Brockton, New York, Chicago, etc., reported already eye- 
ing their reduced prices, trying to refigure costs. Some say 
they cannot make shoes much longer at present prices. Others 
determined to hold out as long as possible, keep prices at 
present levels. Latter will cut corners, even turn to leather 
synthetics, rather than pay advanced leather prices. 


This is big danger to leather industry to- 
day. Sole leathers, of course, have been hardest hit by com- 
petition, largely the result of price factor. Although use of 
leather soles during July (latest month reported by Census 
Bureau) rose 2% to 44% of total shoes made in month, 
actual use of leather soles fell from total of 15,462,000 pairs 
in June to 13,786,000 pairs in July. Women’s shoes ac- 
counted for gain in percentage by rising from 43% to 47% 
of total produced in month. 


: Trend in sole leather usage has been steady 

decline throughout year. Rubber and composition 
soling was used on 16,006,000 pairs in July, a substantial 
drop from the 19,316,000 pairage in June, but nevertheless 
well above leather sole use and still at least 50% of all 
shoes made during month. Sole tanners feel that the in- 
dustry can regain health by winning back at least 50 percent 
of total shoes made in any one period but a rise in leather 
prices would kill this chance. 


Small chance OPS will succeed in lowering 
hide ceilings at present time. Meeting on Oct. 15 
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with Hide Industry Advisory Committee has trade worried 
but OPS must wait on Congress before it can take further 
definite pricing steps. Congress still hashing out Capehart 
and other amendments, may adjourn until next year before 
reaching decision. Thus OPS is hamstrung. 


Hide men strongly opposed to lowered ceil- — 
ings. They have a good case now, with market returning 
close to ceilings after temporary decline. Question is whether — 
hides can hold present strength for long. If not, OPS will © 
have good talking point. Until then, no action foreseen. 


Experience of U. S. Shoe Corp. in “one-— 
shot” TV advertising could offer concrete example — 
for other large shoe manufacturers. Company first © 
sponsored TV hour featuring music of composer Richard © 
Rodgers last March. Program “paid for itself way over our” 
expectation,” Shoe Corp. spokesmen reported. Latest ven-~ 
ture was backing of Irving Berlin's “Salute to America” in ~ 
Sept. Show featured such stars as Margaret Truman, Dinah © 
Shore, and Tony Martin, cost about $150,000, was well-— 
backed by co-op dealer ads in 60 city dailies and window ~ 
displays before and after show. If results are as good as ~ 
expected, U. S. Shoe Corp. will consider another “one shot.” 


@ e 
Slaughterers who shipped cattle from Kan- 
sas City area to other plants when second flood threat- 
ened last Sept. 5-6 now exempted by OPS from including 
these cattle in complying with cattle ceilings for Sept. ac- 
counting period. OPS cites increased transportation, feed- 
ing and handling costs as well as weight loss as reason. 


Marine Corps now planning use of new 
“thermos boots” for use in Korea during winter. 
L & S ran feature last spring on insulated rubber boot tested 
at 45 degrees below zero, said it would replace shoepac. Boot 
operates on principle of sealed insulation like thermos bot- 
tle, provides good protection against wet-cold weather, in- 
surance against freezing and trench foot as long as wearer 
restores circulation every hour. 
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HIDE CEILINGS MAY BE LOWERED 





OPS CALLS NEW 
HIDE GROUP MEETING 


Hide Men Will Oppose 
Lower Ceilings 


The question of whether hide 
price ceilings will be lowered shortly 
loomed big again this week as the 
Office of Price Stabilization an- 
nounced a meeting of the Bovine 
Hide Industry Advisory Committee 
on Oct. 15 in Washington. The meet! 
ing was called by Dickson Stauffer, 
Chief of the Hide, Leather and Shoe 
Branch, Consumer Soft Goods Divi- 
sion, OPS. 

OPS officials contributed to indus- 
try speculation by refusing to reveal 
the agenda of the meeting to any but 
Committee members. Washington 
observers close to the situation were 
convinced that the meeting had been 
called primarily to talk over the pos- 
sibility of lowering ceilings. : 

Supporting trade feeling was 
OPS’ announcement several weeks 
ago when it hiked beef price ceilings. 
Government officials forecast that in- 
creases in beef ceilings would soon 
be followed by lowering of by-prod- 
ucts, including hides, ceilings. 

Almost immediately following 
OPS’ announcement, the domestic 
hide and skin market firmed and 
‘strengthened, sharply reversing a 
bearish trend that had pushed prices 
well below ceilings. Rawstock prices 
have managed to hold comparatively 
steady since the recent firming and 
some, including heavy native cows, 
have touched OPS ceilings again. 
The majority of selections are 2-3 
‘cents below maximum permissible 
prices. 

Light native cows, bellwether of 
the hide market, were selling in fair 
quantities at 33-34 cents compared 
to a ceiling of 36-37 cents. A month 
ago, at the depth of the deflationary 
period, these hides were sold at 30-31 
cents. This week’s price was one cent 
below the price level to which light 
native cows had rebounded after a 
temporary slump. 

Return to a bullish market, at 
least on quotations, was expected to 
give members of the Hide Committee 
ample ammunition in their battle 





against OPS’ plan to lower hide ceil- 


ings. Hide men as a whole are 
strongly opposed to any reduction of 
ceilings at this time, say it would kill 





any future chance they might have to 
recover former losses. 

The National Hide Association, in 
its bulletin to members, expressed in- 
dustry opinion when it reported that 
hide men are “quite largely opposed 
to lower ceilings on hides and skins.” 
Association members on the <Advis- 
ory Committee include A. B. Reed of 
A. B. Reed Hide & Wool Co., Joplin, 


Mo., chairman of NHA’s Washing- 


ton Committee; George H. Elliott of 
George H. Elliott & Co., Chicago; and 
Paul Simons, president of Simons 
Hide Corp., Boston. 

Both hide men and tanners were at 


a loss to figure where rawstock ceil- 


ings would be pegged if lowered. 
The market has been unsettled for 
the past month and although fairly 
firm this week, gave little indication 
of when it might stabilize. 

The betting was little if anything 
could be done right now. OPS is 
still waiting on Congress to decide 
what it will do with the Defense Pro- 


.duction Act as it stands now. 


The House Banking Committee 
early this week said it would hold 
“very brief” hearings on the Senate- 
approved bill to revise the Capehart 
Amendment. Price Boss DiSalle was 
due to testify before the Committee 
which was considering the Senate 
bill to establish ceilings on an indus- 
try-wide basis instead of producer 
by producer. The bill would also 
give OPS far more freedom in de- 
termining what indirect costs must 
be covered by price ceilings. Until 
Congress acted, it seemed unlikely that 
OPS would take any definite action 
on hide ceilings. 


Chicago Group Re-Elects 
All Officers 


Officers of the Chicago Hide and 
Leather Association were re-elected 
for the coming season at the group’s 
annual meeting held recently. 

Edward May, of George H. Elliott 
& Co., remains as president. Other 
officers are Edward Regel, American 
Tanning Co., Ist vice president; 
Arthur Carlson, Johnson & Carlson, 
2nd vice president; Elmer Frodin, 
Chicago Raw Hide Mfg. Co., treas- 
urer; and John Buckley, Chicago 
Daily Hide and Tallow Bulletin, 
Secretary. 

Roy Leck of Armour & Co. suc- 
ceeds Maurice Whitman as a direc- 
tor. All other directors were re- 
elected. 
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WHOLESALER SALES 
SHOW 8-MONTH GAIN 


Dollar Volume Up 22% Over 
Last Year 


Sales of shoe and other footwear 
wholesalers for the first eight months 
of 1951 are up 22 percent over last 
year, the Census Bureau reports. 
Data is based upon reports by 38 
large wholesalers who did some 
$36,600,000 of business. 

Wholesale sales for Aug. 1951 
were 20 percent larger than for July, 
and four percent ahead of August 
1950. Inventories as of last day of 
Aug. 1951 were only one percent 
larger than the preceding month, al- 
though 47 percent bigger than Aug. 
1950. 

Wholesaler sales of leather and 
shoe findings for 28 wholesalers do- 
ing $552,000 of business in Aug. 
were off 23 percent compared to that 
month last year, but were up 15 per- 
cent over July 1951. For the eight 
month period, sales were seven per- 
cent higher than a year ago. 


RATE HIKE HITS 
MAIL ORDER HOUSES 


Mail order firms in the shoe in- 
dustry estimate footwear costs to the 
ultimate consumer will be hiked hun- 
dreds of thousands of dollars per year 
as a result of increased parcel post 
rates which took effect Oct. 1. The 
Government has increased parcel 
post mailing rates from 20 to 25 per- 
cent. 

In Brockton, Mass., John J. Mur- 
phy, superintendent of mails, expects 
the increase will mean $250,000 an- 
nually in added revenue from mail 
order shoe firms in the area. Lead- 
ing Brockton mail order firms in- 
clude Knapp Bros. Shoe Mfg. Corp. 
and Chas. A. Eaton Co. 

Knapp Bros. alone, world’s largest 
mail order shoe company, which 
ships out some 8400 pairs of shoes ° 
daily, will account for most of this 
increased revenue, according to E. D. 
Knapp, executive vice president. 
However, he estimates it will cost 
Knapp customers some thousands of 
dollars extra each year for footwear 
they buy. 

New shipping rates will raise cost 
of mailing a pair of shoes to Cali- 
fornia from 53 cents to 69 cents. To 
ship a pair to Boston, it costs 28 cents 
against 22 cents formerly. 
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CiO TO REOPEN 
FIGHT FOR TANNERIES 


Launches New Drive Against 
IFLWU 


The national CIO has launched 
another attempt to oust the Commie- 
dominated International Fur and 
Leather Workers Union as bargain- 
ing agent for the majority of U. S. 
tannery workers. 


CIO spokesmen said they had 
selected the city of Milwaukee, site 
of several prominent tanneries, as 
first leather stronghold where it will 
attempt to crack IFLWU, now re- 
garded by the CIO as one of the few 
remaining U. S. unions still in the 
Red camp. 


First inkling of the CIO's inten- 
tions came last week when Joseph 
Massida, national CIO representa- 
tive, appeared in Milwaukee and an- 
nounced that he had been assigned 
to woo the city leather workers away 
from IFLWU. The latter “resigned” 
from the CIO while facing charges 
of following the Communist Party 
line. 


Strong IFLWU Area 


Massida explained that Milwaukee 
had been selected for the new drive 
because the CIO feels it can get bet- 
ter support from Milwaukee right- 
wing labor groups than in other 
tanning centers. The city is one of 
IFLWU’s strongest areas with about 
3,000 leather workers employed in 
the area. 


“If we can crack Milwaukee,” 
Massida said, “we will have knocked 
a major prop out from under them.” 


As expected, CIO attempts to win 
tannery workers away from IFLWU 
has met with strong opposition from 
the latter union. Massida reported 
that tannery employees have been 
warned by IFLWU officials that 
they will be ousted from the union if 
caught conversing with CIO repre- 
sentatives. This would mean loss of 
their jobs under a union shop con- 
tract. 


Massida said that the J. Greene- 
baum Tanning Co. plants in Milwau- 
kee have been singled out by the CIO 
as testing grounds for the initial 


drive against IFLWU. 


Curiously enough, Massida founded 
and was head of the leather workers’ 
union for 10 years before Ben Gold 
took over the leadership. Although 
Gold recently announced he has re- 
signed from the Communist Party, 
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he is on record as the only admitted 
Communist to head a labor union in 


the U. S. 


As usual, IFLWU executives took 
quick steps to combat the new threat 
to their kingdom. John Churka, sec- 
retary-treasurer and business man- 
ager of Local 47, said a resolution 
had been passed calling upon officers 
to bring a “speedy end” to “union 
busting” by Massida, the CIO, and 


“anti-union bosses.” 


Los Angeles To 


Hike Output 


Los Angeles can Ht serge the lead- 
ing shoe manufacturing city in the 
U. S. if it spares no efforts to expand 
the local shoe industry, now ranked 
sixth in the country, according to 
Paul M. Siegel, president of Innes 
Shoe Co. 


Siegel told 150 shoe manufactur- 
ers, buyers and salesmen at a re- 
cent meeting of the West Coast Shoe 
Travelers Association in Alexandria 
that the city which paces the U. S. in 
aircraft manufacture, building and 
contracting, sportswear, motion pic- 
tures and oil-well equipment can also 
lead the shoe industry. The meeting 
was called in an effort to develop 
methods of enlarging the industry. 


“Instead of doing a $25 million 
business annually here, you can do 
$50 million,” Siegel urged. He said 
that more than 3,000 people are em- 
ployed in the Los Angeles shoe in- 
dustry. 


Siegel predicted that California, 
which now has a population of 10 
million people, will be the most popu- 
lous state in the nation without being 
crowded within 10 years. 


Rental markups of 44-45 percent 
are necessary for a profitable opera- 
tion now, Siegel reported. He said 
that increased production and freight 
costs have forced most retailers to 
discard their historical markup of 
40-41 percent. 


Urges 


International Tanners Meet 


The annual meeting of the Stand- 
ing Committee of the International 
Council of Tanners is scheduled for 
London on Sept. 27-28. Delegates 
will be entertained by the Leather- 
sellers Co., the British Leather Fed- 
eration and the United Tanners’ Fed- 
eration. In addition to various dis- 
cussion periods, the convention will 
visit the laboratories of the British 
Leather Manufacturers Research As- 
sociation. 
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HIDE CONVENTION 
PROGRAM ANNOUNCED 


Meeting Set To Highlight 
Industry Problems 


The National Hide Association has 
announced its agenda for the annual 
Fall Meeting to be held Oct. 24 at 
the Sovereign Hotel, Chicago. Nick 
Beucher, Jr., president of Packing 
House By-Products Co., Inc., Chi- 
cago, is chairman of the meeting. 
Following is a list of events: 

Tuesday, Oct. 23. 

Meeting of Board of Directors at 
6:30 p.m. 

Wednesday, Oct. 24. 

9:00-10:00 a.m. Registration. 

10:00-10:15 a.m. Welcoming of 
delegates by Nick Beucher, Jr. 

10:15-10:45 a.m. Address by 
D. O. Kibler of S. J. Kibler & Bro. 
Co., New Washington, O., NHA 
president. 

10:45-11:15 am. “The Impor- 
tance of the Small Packer in the Hide 
and Leather Industry Today,” by 
W. D. Chumbley, Commodity Analyst 


for the National Production Au- — 


thority. 


11:15-12:00. “This Is Our Prob- 
lem,” by W. H. Meyer, Industrial + 
Relations Department, Swift & Co., — 


Chicago. 


12:00-12:30. Address by Charles © 
A. Zitnick, head of the Hide Section ~ 
of OPS’ Hide and Leather Division. © 
12:30 p.m. Luncheon in the ball- 7 
room. Ladies invited. Guest speakers ~ 
—Congressman George B. Schwabe, © 


Okla.; Julian B. Hatton, president of 
Eagle-Ottawa Leather Co., Grand 
Haven, Mich. 

2:00 p.m. Reports by Committee 
Chairmen. 

2:30 p.m. Open Meeting of the 
Association Membership. 

6:30 p.m. Banquet in the ball- 
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room. Ladies invited. Guest speaker — 
—Dr. S. E. Gerard Priestley, British ~ 


authority on industrial 


relations, — 


member of Department of History, © 


New York University, and vice 
chairman of Speakers’ Research 
Committee for the United Nations. 
Entertainment. 


National Hide Committees 
To Meet 

Meetings of the National Hide As- 
sociation’s Washington Membership 
and Nominating Committee will be 
held Oct. 23 in Chicago, D. O. Kibler, 
NHA president, announced this week. 
The meeting will be held simultan- 
eously with a Board of Directors’ 
meeting scheduled at 6:30 p.m. in the 
Sovereign Hotel. 








Schweinigel Club Outing 
Draws Crowd 


Pleasant weather and the prospect 
of an eventful day drew a crowd of 
over 100 leather and shoe executives 
to the Schweinigel Club’s annual 
outing, golf tournament, guessing 
contest and dinner held Oct. 2 at 
Milwaukee’s Ozaukee Country Club. 

Feature of the day, the Calcutta 
Sweepstakes, was taken by Paul Gil- 
kerson, Northern Shoe Co., Pulaski, 
Wis., with Ken Head tying Harold 
Stewart of Richard Young Co. for 
second honors. Don Elliott turned 
in the low gross of the day with a 69. 

Louis J. Huch, Sr., of Huch 
Leather Co., Chicago, provided a 
one-man vaudeville show in the per- 
son of Matt Schulein, card trick ex- 
pert and story-teller deluxe. Judge 
Clayton F. Van Pelt of Fred Rueping 
Leather Co., Fond du Lac, Wis., took 
both first and second prizes in the 
weight-guessing contest which fea- 
tured the club’s pet pig. 


———— 


Top: Archie Alexander, Helmuth 
Theile, Don Jones, Matt Schulein, 


Louis Huch, Bob Reddick, and C. 
J. Seigman. Next, Standing: 
Louis Huch, Matt Schlein, Pete 
Gebhardt, Harry Batchelder, Sr., 
Walter Schroeder, Bill Weidener, 
Leonard Schaden. Kneeling: 
Harry Batchelder, Jr., Don Elliott, 
and Harold Stewart. Next: Wil- 
son Scott, Leonard Schaden, Clay- 
ton Van Pelt, and Don Jones. 
Bottom: Bill Weidener, Harry 
Batchelder, Sr., Harold Stewart, 
and Harry Batchelder, Jr. 








DAVIS LEATHER INC. 


TWO PARK AVENUE, NEW YORK 16, NEW YORK 
R. A. Brea—Manager 


Specializing in high grade full chrome calf leathers for the shoe, handbag and novelty trade 
in an extensive range (162 shades) of Ultra High Style Colors. 


BABY CALF LEATHERS omens DOMINION CALF LEATHERS 


8OSTO jergman & Brockhouse, 112 Beach St. CINCINNATI—J. R. Kueven, 626 Broadway. 


ST. LOUIS AND SOUTHWEST: O. B. Dahm, 
1602 Locust St., St. Louis, Mo. CALIFORNIA—A. J. & J. R. Cook Co. 


MILWAUKEE—H. |. Stewart, 918 North 4th St. Los Angeles—1220 Maple Ave. 


ENGLAND—Davis Canadian Leathers Ltd., ‘ i 
3 Granby St., Leicester. San Francisco—237 Eighth St. 


TANNERY— DAVIS LEATHER CO. LTD, NEWMARKET, ONTARIO, CANADA 











General ShoeCorp. Expects 
Record Sales 

Record sales of more than $100 
million in the year ending October 31 
is expected by General Shoe Corp., 
Nashville, Tenn. In 1950, the firm’s 
sales totaled $84 million. Company 
officials estimate the rise in sales is 
partly the result of acquisitions dur- 
ing the year of Nisley Shoe Co. of 
Columbus, Ohio, and the 101-year-old 
Johnston & Murphy Shoe Co. of 
Newark, N. J. 


General derived a chain of 45 re- 
tail outlets from Nisley that helped 
bring the number of shoe stores 
operated to 300. About 30% of the 
firm’s production is sold through its 
own retail outlets. 


Larger shipments of Army foot- 
wear have also contributed to the 
increased volume. General has earned 
a profit every year since it was or- 
ganized in 1924, 


®@ The Canadian Congress of Labour 
has rejected almost unanimously the 
appeal of the Communist-dominated 
International Fur and Leather 
Workers Union from its expulsion 
by the CCL executive council. Ex- 
pulsion followed a statement by the 
union accusing the COL of “betray- 
ing the interests of Canadian work- 
ers” by joining with other labor 
groups to demand price controls by 
the Canadian Government and oppose 
wage controls. 





SHOE PRODUCTION BY TYPES: JULY 1951 


(Thousands of pairs) 














Part-leather uppers 
Rubber and 
compo- 
Leather sition Other 
Total soles soles soles Total soles 


All-leather uppers 
Rubber and 


com- 
Leather position Other 


Kind of Footwear 
Total soles soles soles 


(000 Omitted) Total 





1,062 55 4,388 715 


Shoes and Slippers, Total ... 31,757 26,307 12,638 13,221 448 
Shoes, Sandals and 
Playshoes, Total 
Men’s, total 
Youths’ and boys’, total 
Women’s, total 


Misses’, total 


12,960 402 193 
3,878 4 
1,106 Lop x 
5,492 349 193 


27,929 
6,873 
1,132 

.. 14,689 
1,758 


25,020 11,658 
6,775 2,893 
1,132 26 

12,254 6,413 
1,544 330 1,197 17 

Children’s, total 1,550 1,505 436 1,054 15 

Infants’ : 1,202 1,174 949 221 

Babies’ ’ 725 636 611 12 

Athletic Shoes, Total 152 152 130 22 
Slippers for Housewear, Total 3,419 966 716 210 
All Other Footwear ........ 257 169 134 29 





GROWTH CAPITAL FOR RENT 


Many years of commercial history prove the soundness of 
Crompton Factoring — the advantages of leased capital to assure 
business growth. 


If a business is factorable, we make cash advances against 
accounts receivable... we finance distribution. 


These advances mean more working capital — a revolving fund that turns over 
rapidly. Your obligation is self-liquidating — and limited by actual merchandise 
outgo. All the while your equity stays intact. 


Crompton Factoring represents all the assets of nearly a century and a half 
of experience. Our approach to a problem always contemplates a long-tern 


relationship. 
Ge Reman Secls 
CROMPTON-RICHMOND CO,, INC. 


1071 Avenue of the Americas, New York 18, N. Y. 
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MELVILLE SALES GAIN 


Total net sales of Melville Shoe 
Corp., New York chain, for the five 
weeks ending Sept. 29 were up 15.5 
percent to $9,251,347 from sales of 
$8,024,195 in the comparable 1950 
period, the company reports. 

Retail sales in Thom McAn and 
John Ward. stores were reported at 
$7,558,609, a gain of 0.8 percent over 
sales of $7,502,052 last year, accord- 
ing to Lester R. Fallon, executive 
vice president. 

Total net sales for the first 39 
weeks of the year were $67,387,035, 
up 22.8 percent over sales of $54,- 
886,373 in the 1950 period. Sales in 


the company stores for the same 


period amounted to $50,757,834, 


off 0.2 percent from last year’s fig- 
ure of $50,872,801. 


COHEN TOP SALESMAN 

A. B. Cohen, president of the 
United States Shoe Corp., has been 
listed among the “60 Great Sales- 
men of the Nation” in a new publi- 
cation, “Sixty Great Sales Story by 
Sixty Great Salesmen,” edited by 
J. M. Hickerson. 

Chapter 57 of the book was writ- 
ten by Mr. Cohen and deals with the 
first sales he ever made while on a 
selling trip in the coal mining region 


of Pennsylvania. 





SOLVAY 


Ammonium 
Bicarbonate 


Improves the Quality of 


Your Leathers 





... by maintaining 


the grain. 


rapidly—raising the pH uniformly 
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.. by penetrating the leather 


throughout the thickness of 
the hide. 
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. by improving 
dyeing 
characteristics. 





Specify SOLVAY AMMONIUM BICARBONATE for quality leathers! 


Other Products 


for Tanners 


@ CLEANSING SODA XX 
@ SNOWFLAKE* CRYSTALS 


* REG. U. S. PAT. OFF. 


ALLIED CHEMICAL & DYE CORPORATION 
40 Rector Street, New York 6, N. Y. 
BRANCH SALES OFFICES: im 
Boston + Charlotte « Chicago + Cincinnati - Cleveland 
Detroit + Houston + New Orleans «+ New York 
Philadelphia + Pittsburgh + St. Louls + Syracuse 
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MILITARY 
BIDS AND AWARDS 





Navy Oxfords 


October 18, 1951—Navy Invi- 
tation covering 288,000 pairs black 
calf oxfords. Delivery at one-third 
contract each during Dec., 1951, Jan. 
and Feb., 1952, with 134,140 pairs 
to Mechanicsburg, Pa., and balance 
to Clearfield, Utah. 


Safety Shoes 


October 19, 1951—Navy Invi- 
tation No. 9682—203 pairs women’s 
safety shoes; and 513 pairs men’s 
safety shoes; brown oxfords, blucher 
type; anchor flange steel (brass 
coated) box toe; to be delivered to 
Naval Ammunition Depot, Shumaker, 
Ark., within eight weeks of contract 
award. Opening, New York, 10 
A.M.; for the Navy. 


Low Quarter Shoes 
October 22, 1951 — Marine 


Corps Invitation No. 98 covering 
237,836 pairs low quarter leather 
shoes. Opening in Philadelphia. 
Delivery at one-third each by Dec., 
1951, March and June, 1952, with 
90,290 pairs to Philadelphia Depot 
and remaining 147,546 pairs to San 
Francisco. 


Leather Gloves 

November 1, 1951—Navy Invi- 
tation No. 9649, covering 753,786 
pairs black leather gloves, wool 
lined. Opening at 2:00 p.m. in New 
York with delivery at one-sixth of 
total pairage each within 60, 90, 120, 
150, 180 and 210 days after date 
of contract. 


Gloves, Shell, Leather 


November 1, 1951 — QM-11- 
009-52-368, covering 474,900 pairs 
gloves, shell, leather, M-1949, Spec 
MIL-G-822A dated Dec. 22, 1949, 
and Amendment 1] dated Aug. 22, 
1951. Pairage in sizes 1-5, overseas 
and domestic pack, as specified in 
invitation. Delivery to various des- 
tinations during Feb. through Sept., 
1952. Opening at 10:00 a.m. in 
Chicago. 


Hospital Slippers 
November 5, 1951 — QM-30- 
280-52-358, covering bids on 353,184 
pairs canvas hospital slippers, vari- 
ous sizes. Bids opened at 3:00 p.m. 
in New York, for the Army and 
Navy. 


October 13, 1951 





SHOE MACHINERY BIDS 


There were nine bidders at open- 
ing last week of Army Invitation 
QM-30-280-52-155 covering eight 
items of shoe machinery. Bids were 
as follows: 


Item 1—Cloth Cutting Machine— 
Simplex Cloth Cutting Machine Co., 
New York, N. Y.; all $142; 60 days 
acceptance, net. 

Item 2—Cloth Cutting Machine— 
Also Simplex, all at $268. 

Item 3—Leather Splitting Machine 
—Champion Shoe Machinery Co.; 
St. Louis, Mo.; all $50.57; 60 days 
acceptance, net. 

Item 4—Shoe Patching Machine— 
Singer Sewing Machine Co., New 
York, N. Y.; all $206.75; 60 days 
acceptance, net. 

Item 5—Shoe Patching Machine— 
also Singer at $157.50. 

Item 6—Shoe Patching Machine—- 
also Singer at $135.50. 

Item 7—Shoe Stitching Machine— 
Landis Machine Co., St. Louis, Mo.; 
all $595; 60 days acceptance, net. 

Item 8—Tack Button Machine— 
Schovil Manufacturing Co., Water- 
bury, Conn.; all $18.85; 60 days 


acceptance, net, 


21 BELTING BIDDERS 


Twenty-one bidders were repre- 
sented at the opening of Army In- 
vitation No. QM-30-280-52-248—call- 
ing for 1,300 ft. of flat belting for 
destinations a), b), and c). Mont- 
rose Oil & Belting Co., Brooklyn, 
N. Y. was low bidder, offering to 
supply all at $2.03 per ft. The ten 
low bidders follow: 


Montrose Oil & Belting Co., Brooklyn, 
N. Y., all $2.03; 60 days acceptance, net. 

Pennwell Belting Co., N. Y. C., all 
$2.10; 60 days acceptance, net. 

Hanson Tool & Supply Co., Providence, 
R. L; all $2.18; 60 days acceptance, 2% 
in 30 days. 

Page Belting Co., Concord, N. H.; all 
$2.18; 30 days acceptance, net. 

Johnson Belting Co., N. Y. C.; all 
$2.2464; 60 days acceptance, 1% in ten 
days, 1% in 20 days. 

Laurence Belting Co., N. Y. C.; a— 
$2.28; b—$2.26; c—$2.32; 20 days ac- 
ceptance, 2% in ten days. 

Bonner & Barnewall, Inc., N. Y. C.; 
all $2.30; 60 days acceptance, net. 

Druid Oak Belting Co., Baltimore, Md,; 
all $2.42; 60 days acceptance, 2% in 
20 days. 

Montgomery Belting & Leather Co., 
Akron, Ohio; all $2.51; 60 days accept- 
ance, 2% in ten days. 

Southern Belting Co., Atlantic, Ga.; 
a—$2.592; b—$2.614; c—$2.631; 60 
days acceptance, 2% in ten days, 1% in 
20 days. 
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QUEBR ACHO| 


EXTRACT 


for shipment from our Chicago plant 
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ARTHUR C.Peaa& CO. 


CHICAGO 9, 
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SINCE 1888 
MANUFACTURERS OF 
ELECTROTYPE EMBOSSING PLATES 
SOLID STEEL ENGRAVED PLATES 
SMOOTH PLATES 
ALL SUPPLIES FOR BUILDING BEDS 


STANDARD EMBOSSING PLATE MFG. Co. 
125-131 PULASKI ST., NEWARK 5, NEW JERSEY 
Foreign Representative 
WOLFF INTERNATIONAL INC., 2577 NO. TEUTONIA AVE., MILWAUKEE 6, WISC. 
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Deaths 


Israel Kladky 
.. « leather merchant, died Oct. 5 at 
his home in Haverhill, Mass. He was 
one of the leading figures in the 
leather industry in that city for the 
past 3§ years. An avid sports fol- 
lower, he sponsored many athletic 
teams, particularly in semi-pro base- 
ball in the Merrimack Valley area. He 
was a leading social and civic figure. 





James M. Brennan 
... 80, shoe manufacturer, of Wilming- 
ton, California, died at his home Oct. 


2. He was a retired pioneer shoe man- 
ufacturer and merchant and the last 
mayor of Wilmington before that 
town was annexed by Los Angeles. ‘He 
was postmaster of Clearwater. Sur- 
vivors include his widow, Vera, and 
two sons, Raymond and Bernard. 


John T. Mclsaac 


.. . 79, retired shoe factory superin- 
tendent, died Sept. 30 at his home, 
Weymouth, Mass. He was a native 
of that town and lived there all his 
life. He was a member of the First 
Methodist Church. Survivors are his 
widow, Mrs. Mary (Turner) Mclsaac; 


More than forty 
years’ experience 
in the manufacture of 
Fatliquors, Dyestuffs and 
Chemical Specialties of 
every type for the 


My Hice and Werks 


3240 GRACE AVENUE. + NEW. YORK 67 


8 neheé? 


Philadelphia Fort Wayne 


GloversvHle . Montreal 
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two daughters, three sons, 15 grand- 
children and 8 great-grandchildren. 


Freeman A. Patten 


... 82, retired foreman, of Weymouth, 
Mass., died Sept. 29, following a long 
illness. He was a native of Nova 
Scotia, lived in Malden, Mass., for 
forty years, and had recently moved 
to Weymouth. He was a foreman 
with the Boston Leather Shoe Co. for 
many years. He was a member of 
the Masons and the IOOF. Survivors 
are two daughters, two sons and four 
grandchildren. 


Michael J. Minus 


. . . rubber heel and sole salesman, 
died Sept. 29, at Milton, Mass. He 
was one of the most highly regarded 
salesmen in the New England area 
and a large delegation from the shoe 
and allied trades attended his funeral 
on Oct. 2. 


John F. Flynn 


. shoe manufacturer, at his home, 
Lynn, Mass., after a long illness, Oct. 
4. He was an early Lynn shoe manu- 
facturer and later with the United 
Shoe Machinery Corp. A native of 
Ireland, he came to Lynn at the age 
of 12, and with his brother several 
years later founded one of the largest 
shoe factories in the area. He was 
later an inspector for USMC and had 
been retired for about 15 years. He 
was a member of St. Joseph’s Church. 
Survivors are two sons, Edward F., 
Swampscott, Mass., and John G., 
Lynn; two daughters, three grand- 
children and two great-grandchildren. 


Thomas O'Hare 


. . . 86, former union organizer, Oct. 
7, at his home, Lynn, Mass. A mem- 
ber of the State Industrial Commis- 
sion, under former Gov. Allen, he was 
for many years a union organizer in 
the shoe industry. A native of Eng- 
land, he came to the United States in 
his early youth. He was a member 
of the Lynn Lodge of Elks and the 
Loyal Order of Moose. Survivors are 
a son, Sydney; a daughter, Mrs. Wil- 
liam Curley, and three grandchildren, 
all of Lynn. 


(Other Deaths on Page 38) 


® Canada’s leather and shoe industry 
is not likely to be affected by any 
new federal tax changes when the 
Canadian Parliament meets in its new 
session this month. No separate fed- 
eral budget is expected to be brought 
down by the Government at this 
time. 
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LEATHER SALES STILL SLUGGISH 
AS HOLIDAYS ACCENTUATE SLUMP 


Shoe Manufacturers and Tanners Watch Hide 
Markets For Trend 


Sole, Sides and Calf find going 
particularly slow. Splits getting 
more attention. Glazed Kid 
widely sampled with some fair 
orders already placed. Sheep 
plods along. 


New York Leather Markets 


Upper Leather: Last few weeks 
has seen definite slow up in demand 
for side upper leather; this week no 
exception. Ever since the hide mar- 
ket advanced and leather prices were 
put up as a result, business has 
slowed. Lists on 44% to 5 ounce 
large spread side elk leather up to 
63-65c per foot and down. This week 
tanners dropped to 60-62c and down, 
but little pick up in demand. Some 
tanners indicate that a bid for a 
round lot at a few cents under these 
quotes might bring out some leather. 

Appears shoe factories bought 
what they thought they needed at a 
top price of about 55c per foot for 
large spread sides, little incentive to 
pay higher. Many tanners feel that 
lack of demand might see decline in 
hide market and believe that if they 
could see way clear to work side 
leather down to 55c per foot again 
that business would improve. Shoe 
factories dropped their prices, report 
they are not doing too fast a business 
even at reduced lists. Difficult to get 
them to pay higher for leather. Tan- 
ners selling to the bag trade report 
they are not doing bad in certain 
spots, speaking generally, report busi- 
ness slow. 


Calfskins: Market slow here as 
shoe factories not buying calf heav- 
ily. Women’s weight suede leather 
starts at $1.20 and down and smooth 
at $1.05 and down for most good tan- 
nages but business mostly down in 
the lower grades. Well below a dol- 
lar in smooth and very little of it 
above a dollar in suede. 


Sole Leather: Bend market 
mixed. Some report not selling 
heavy bends under 72c and that they 
have sold medium weights at 90c and 
lights at $1.00. Others say lights 
have sold at 90c and some at 85c and 
there are reports of heavies selling at 
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62-65c but quality of bends not 
known. Bellies are about 43-45c for 
steers while cows are top at 40c with 
some said picked up at 35c. Double 
rough shoulders are slow movers 
with 75c to 80c about the market 
with some limited business reported 
up to 85c for men’s waist belt runs. 
Market slow. 


Sole Inactive 


Recent activity in Boston sole 
leather market apparently exhausted 
most of current demand. New orders 
very slow, not even in pace with 
present drastically cut production. 
Tanners fret, fear to bid up hides 
now much too high for their liking. 
Substantial drop in price would re- 
open parts of market now held by 
synthetics but presently drooping 
offal prices work against this de- 
velopment. 

Shoe manufacturers voice opinions 
that hides and leather must come 
down before any new buying takes 
place, scoff at government warnings 
of lush season ahead. 


Offal Draggy 


Holidays added to general lack of 
activity in Boston offal market. New 
demand spotty with double rough 
shoulders probably most active de- 
partment. Up to 90c asked and 
sometimes paid for very best. More 
activity around 82c. Single shoulders 
with heads on bring up to 72c for 
lights, but nearer 67c the scene of 
most activity. More interest here 
but sales still slow. Bellies find few 
takers at more than 45c for steers, 
43c for cows. From there down 
moderate activity. Heads slow. 


Calf Marks Time 


Boston calf tanners thankful that 
fair quantity of leather remains to 
be delivered against old orders. New 
demand very small. Women’s weights 
get small attention as shoe manufac- 
turers await indications of future re- 
tail demand. Tanners watch raw 
stock with jaundiced eye, wonder 
when it will come down to “reason- 
able” level. Conflicting ideas on 
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what is “reasonable.” Leather at 
$1.00 finds few buyers and 60c and 
down stocks finds hardly any more. 

Men’s top grades, $1.10 and down, 
bring few orders for more than a 
fill-in dozen or two. Lower grades 
being talked about but new orders 
still hold off. Shoe manufacturers 
say they'll buy only what they must 
have for shoes already sold. Most 
expect another drop in near future. 


Sheep Sluggish 

New orders for sheep scarce, say 
Boston tanners. Meanwhile large 
shipments of raw stock enter Ameri- 
can ports. Prices paid demand steady 
prices for next run. Tanners insist 
upon asking prices, shoe manufac- 
turers say they can’t buy ahead on 
that basis, demand bargains if they 
are to gamble. Slightly better de- 
mand this week for boot lining Rus- 
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sets at 30c and down. Regular shoe 
lining Russets sell best below 26c. 
Colored vegetable linings bring up to 
about 27c in small sales. Better call 
for novelty sheep at wide variety of 
prices according to end use. Chrome 
not so active this week; prices un- 
changed at about 34c and down. 
Little new interest in hat sweat or 
garment. 
Sides Quiet 

Boston side leather tanners have 
discovered that buyers can get in and 
out of market very quickly. Recent 
buying wave ended dramatically ten 
days or so ago when asking prices 
inched up to about 5c above recent 
lows. Since then buyers have re- 
mained inactive and the holiday 
week added to general disinterest. 
Most shoe manufacturers not even 
asking the price of leather but watch 
hide market closely for first signs 
of break most feel sure will come. 
Much talked of slaughter increase 
still holds off but grass gets scarcer 
every week and cattle growers are 
not expected to pay high prices for 
grain just to spite the government. 

Meanwhile some women’s manu- 
facturers who have been using light 
weight side leather now show great 
interest in fabrics. They'd rather use 
leather but any lower priced ma- 
terial will fill the bill if leather rises. 


Splits Better 


All Boston split tanners do not 
share in the slightly better demand. 
Both linings and heavy suede are the 
active departments with up to about 
28c most freely paid for the former 
and up to 47c for the latter. Light 
suedes bring up to 4lc for the very 
best.. Work shoe and gussets slow. 
More interest in shoulder splits at a 
price and some of newer leather of 
this type looks pretty good. 


Kid Leather Slow 


Kid leather tanners of Philadel- 
phia find business slow. Just enough 
evidence of a possible increase that 
tanneries who have closed down in 
part are considering starting soak- 
ings again. Of actual sales made, 
with considerable talk about colors, 
no focussing on any special shade. 
Entire interest in talking (and par- 
tially sampling) stage. Actual sales 
in black with some blue and brown. 
White seems to be out. Ordinarily 
this is the season when tanners would 
start to work on white, but most not 
even bothering with interest nil. 

The same story holds in glazed and 
suede. Linings slow. Slipper never 
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picked up. Many tanners are of opin- 
ion that it is not substitutes that is 
causing unusual lack of buying of 
kid leathers, but that slipper men 
stocked up heavily during the rush 
of buying in January, and they are 
still using that leather. 

Most tanners consider _ slipper 
leather a loss for this year. Practi- 
cally everyone reports crushed and 
satin mats dead. All prices are set 
at time of sale. Some will take loss 
just to unload. Actual lists are about 
the same. Rawskins are not any 
higher but no one much interested. 

Average Prices 

Suede 45c-95c 

Glazed 35c-$1.05 

Linings 30c-60c 

Slipper 35c-70c 

Satin mats 69c-$1.20 

Crushed 35c-80c 


Boston kid tanners report best in- 
terest in glazed for considerable 
period, report some orders already 
placed for spring colors. There’s 
real hope here if raw stock prices re- 
main steady or come down. still 
further. Greatest help to a really 
bang-up glazed kid run would be a 
substantial drop in goatskins. Mean- 
while suede, the perennial favorite, 
gets a few small orders only. Linings 
find going tough. 


Belting Leather Spotty 
Belting leather tanners of Phila- 
delphia find slight increase in busi- 
ness. Nothing outstanding, and 


nothing special in demand—just a 
general cll over picture slightly 
brighter. No one will quote prices. 
There is a wide variation of thinking 
in tanner’s “off-record” prices—with 
the difference reaching as high as 
10c per pound. Those who withdrew 
from the markets and are back with 
offerings were not in a position to 
lower their asking price. 

Curriers find a little more pep. No 
real assurance—but just enough im- 
provement to give a more optimistic 
tone. Prices are as quoted for the 
past five weeks and curriers are get- 
ting them. They are buying as little 
as they can, however, finding rough 
leather prices high; curriers cannot 
increase their own prices to cover, 
or they would not make sales. 

AVERAGE CURRIED BELTING PRICES 

CURRENT IN PHILADELPHIA 


Best Selec. No. 2 
1.65-1.70 1.60-1. 


Curried Belting 

Butt bends ...... 
Centers 12” ...... 
Centers 24”-28” .. 
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Centers 30” ...... 
Wide sides ...... 5- 
Narrow sides .... 1.45-1.55 
Curried Belting Best Selec. No. 2 3 

Additional premiums: extra heavy 10c; light 
7c; ex-light 14c. 


LEATHER SOLE USE 
SHOWS GAIN IN JULY 


The use of leather soles on shoes 
and the slippers halted its steady de- 
cline reported since the first of the 
year by accounting for 13,786,000 
pairs or 44 percent of the 31,757,- 
000 pairs produced in July. 

Bureau of Census figures show 
that the two percent gain over June, 
1951, usage was accounted for solely 


oe: 
88ss 
a 


va 


282833528 
$489.48, 


1. 
1. 
1. 
i. 
1. 


auv-p 
coro 


by women’s shoes which used leather 
soles on 6,943,000 or 47 percent of 
14,689,000 pairs produced. This 
was a gain of four percent over June. 

Actually, leather soles were used 
on less shoes during July than in 
the previous month when 15,462,000 
pairs or 42 percent of total contained 
leather soling. 

Usage on men’s and youths’ shoes 
remained constant at 42 and two per- 
cent respecitvely. Slipper usage fell 
from 43 percent to 38 percent of the 
total. 

Rubber and composition soling 
was used on a total of 16,006,000 
pairs during July or ‘slightly over 
50 percent of total shoes made. This 
compares with use on 19,316,000 
pairs in June or 53 percent of total. 

Breakdown shows leather - soles 
used on 12,638 pairs of shoes with 
all-leather uppers, 433,000 _ part- 
leather uppers and 715,000 non- 
leather uppers. Rubber and com- 
position soles appeared on 13,221,000 
all-leather uppers, 574,000 _ part- 
leather uppers and 2,211,000 non- 
leather uppers. 

Women’s shoes were reported at 
6,413,000 leather soles of 12,254,000 
with all-leather uppers, 337,000 of 
588,000 with part-leather uppers, 
and 193,000 of 1,847,000 with non- 
leather uppers. 

Leather soles were present on 2,- 
893,000 men’s shoes with all-leather 
uppers and 9,000 part-leather uppers. 


Total was 6,775,000 all-leather uppers _ 


and 93,000 part-leather uppers. 
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LEATEX CHEMICAL COMPANY 
2722 WN. HANCOCK ST., PHILADELPHIA, PA. 


HIDE MARKETS STANDING PAT; 
LIGHT SUPPLY, LIGHT DEMAND 


Market Takes On Well Cleaned-Up Position Though 
Some Hides Available 


Hides Spotty 


Hide market showed little pep this 
week, but also did not show any 
weakness. The same confusing situ- 
ation continues to plague the tanning 
industry, who on one side have the 
shoe manufacturers seeking lower 
priced leather, and the hide sellers 
on the other side seeking higher 
priced rawstock: The balance still 
seemed to hold steady with supply 
and demand equal, the supply being 
very light but the demand being 
equally light. After last week’s busi- 
ness, which finally totaled over 
99,000 hides, the market took on a 
well cleaned-up position, although 
some hides are still available. 

The over-all picture does not dic- 
tate a need for sellers to move hides, 
and that is just their attitude. They 
are not burdened, and are sitting 
tight, refusing any lower ideas, play- 
ing the string to the end on the se- 
lections in tight supply for which 
there is good demand. Tanners still 
not particularly interested in the 
market, specialty tanners and one or 
two large shoe manufacturing tan- 
ners showing almost the entire in- 
terest. Activity this week consisted 
of about 5,000 hides, mostly light 
cows, with a few branded cows, all 
steady. 

Small packer hides showed little 
change, the selling ideas ranging 
from ceiling to 10% under Table I, 
depending upon the type of hides 
offered. Most buying ideas ranged 
up to 5% under Table I on the best 
hides to 15% under Table I on the 
poorer lots, 5% seemingly the fly in 
the ointment all along the line. Only 
a few hides have changed hands this 
week, mostly around 714% to 10% 
under Table I. 


The country market very quiet, 


‘except for few lots of better locker 


and city butcher offerings which have 
traded around 20%, some 17144% 
under Table I. The offerings are 
somewhat more numerous than de- 
mand, no burdensome supply of 
hides around in this market. The 


production not particularly heavy 
here as in other beef hide markets. 


Skins Quiet 

Calfskins very quiet. Only nibble 
was some business in countries, all- 
weights, at 30c, considered a good 
price. However, this figure may be 
quite in line in later figuring. Some 
big packer calfskins offercd this week, 
in a very indefinite way, no prices 
attached. Nothing much stirred on 
them. Interest limited, not well de- 
fined. Position of calfskins un- 
changed, being stronger, but perhaps 
tempered from the original lofty 
ideas expressed some time back. 

Kipskins quiet, the market figured 
better but no definite ideas shown as 
to how much better. Production very 
light, but tanners have failed to ex- 
press themselves insofar as paying 
prices are concerned. 


Horsehides Better 

The horsehide market is called 
good around $10.50 for trimmed 
70 lb. hides, Midwestern production. 
A sale at $12 for untrimmed hides, 
around that weight, was heard of 
during the week, but this sale, in 
view of the interest generally, was not 
considered typical. The selling ideas 
are higher, offerings held around $11 
for trimmed, $12 and better for un- 
trimmed offerings. 

Cut stock is unchanged. Fronts 
are figured around $7 to $8 accord- 
ing to size, with $3.00 to $3.50 fig- 
ured on butts, according to size and 
quality. 

Sheep Pelts Firm 

Pelts are holding unchanged. Mar- 
ket not well defined, confused some- 
what by the better wool market which 
has failed to spur puller interest in 
the pelts at all. Mouton interest is 
good, No. 1 big packer shearlings 
quotable around $3.35, some higher 
on special selections for that purpose 
only. The market on No. 2 and No. 3 
shearlings is very tight, supply light, 
with quotations unchanged at $2.10 
and $1.65 respectively. Fall clips for 
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Mouton are figured around $3.50 to 
$3.75 depending upon quality. 

Pickled skins are holding about 
unchanged. Buying ideas range $12 
to $13 per dozen, the selling market 
around $14 to $15 per dozen, big 
packer production. 


Reptiles Spotty 

Although some business has been 
passing, it is rather spasmodic as 
there is no sustained activity. Some 
improvement in sale of leather and 
tanners somewhat encouraged about 
conditions. Various reports heard re- 
garding the Madras bark tanned whip 
and cobras market. Some quarters 
state fairly substantial business in 
these descriptions and at prices be- 
lieved to be generally higher than 
indicated. It was said that some 
Madras bark tanned whips, 4 inches 
up, averaging 414 inches, 70/30 selec- 
tion, sold at 65c and 80/20 selection 
at 68c while cobras, 90/10 selection, 
went at 40c. A combined offer of 
whips and cobras, 70/30 selection, 
at 55c failed to interest buyers. 

A little interest in vipers but no 
sales. Agra back cut lizards, 9” up, 
avg. 10”, 80/20, sold 25c. More of- 
fers of Siam descriptions but few 
sales noted. Aers, 8 inches up, aver- 
age 2.5 kilos, 80/20 held at 16c and 


chouyres averaging 2.8 kilos at 29- 
30c although there was a report that 
some business was consummated for 
shipment at 26c, slightly pasted skins. 
Ring lizards are scarce of good stock. 
Some offers of 25 centimeters and 
up, averaging 32 centimeters at $1.25 
and buyers’ ideas between $1.20-1.22, 
last trading basis. Domestic demand 
said to be taking all available croco- 
diles due to the good handbag trade 
and offers have been lacking. No 
change in the Brazil situation with 
offers small and firmly held. Bids of 
70c fob refused for giboias with 5c 
more asked. Back cut tejus nominal 
absence sales or offers. . 


| 
Deerskins Quiet 

Although there were reports of 
sales of Para “jacks” at 78c¢ ex-dock 
and some Cearas at 75c fob, buyers 
now claim that following the re- 
moval of skins from government con- 
trol for military use, prices will 
come down if they have to compete 
with other leathers for civilian trade. 
Some very low levels have been in- 
dicated by buyers but until actual 
sales develop, it is useless to name 
same as shippers at origin thus far 
have not shown any inclination to re- 
duce prices anywhere near those 
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named. Some shippers are willing to 
make some slight concessions but 
most of them are still holding fairly 
firm. Peruvian “jacks” are held at 
77c fob. No news from the Siam 
market as supplies are small follow- 
ing late sales. 
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Pigskins Slow 


Some interest said to be develop- 
ing for Chaco carpinchos and lim- 
ited sales at around $3.40, basis man- 
ufacturers. Other buyers, still have 
lower views. The peccary market is 
slow and nominal. Buyers showing 
very little interest in offers for ship- 
ment as they claim they can buy spot 
lots at the same levels and even less. 
Shippers at origin, while soliciting 
bids, are generally talking $2.40 fob 
for Manaos greys and $2.50 fob for 
Peruvian grey peccaries. Buyers 
claim that holdings in Fulton County 
are plentiful for any demand that 
should suddenly arise but from pres! 
ent indications, there is little likeli- 
hood of that as the women’s glove 
trade is negligible and the men’s 
while better, far from active. 


Dry Sheepskins Dull 
Local selling quarters complaining 
it is difficult for them to do any 
business due to fact shippers at 
origin have shown no inclination to 
reduce asking prices. Even higher 


prices being talked on account of —~ 


shippers being able to sell in Europe 
at prices nearer their ideas. Women’s 
glove trade partically out due to 


lack ot business and what interest 
there is, is from the men’s line, but 
here price is a big factor in trading. 

Offerings have been received of 
Papra slats, 1100-lbs., prime ribby 
and trimmed, at $10.00 per dozen, 
c&f., but no interest here .even to 
the extent of making a counter bid. 
Asking prices for Peruvian slats, 
13-lbs. to the dozen, $3.50 but here 
too, buyers are showing little in- 
terest. No recent offerings of Monte- 
video slats. 

Hair sheep markets slow due to 
price differences. Cables stated that 
Eritrean hair sheep sold to Europe at 
equivalent of $10-$11 a dozen where- 
as buyers’ ideas here are around $7.00. 
Cape glovers too high for market and 
same true of Addis-abbaba slaughters 
with sellers naming $15 a dozen for 
175-lb. skins and buyers’ ideas around 
$10, though no firm bids made at 
that level. Brazil cabrettas firmed 
up at origin but little call for regulars 
here though specials could probably 
be moved at a price. Understand 
buyers’ ideas around $12 fob. on the 
regulars but would pay about $5 
more for the specials. No late offers 
of dry salted Sudans, Mochas or 
Mombasas. 


The wool sheep markets firmed up 
at origin due to stronger wool auc- 
tions and at the last Australian sales, 
prices advanced with Melbourne 10- 
30 pence and Sydney about the same. 
Pullers here showing practically no 
interest; admit firmer wool market. 
claim conditions in general are poor. 

Little change in the shearling situa- 
tion. Buyers here showing no in- 
terest, although prices eased slightly 
at primary markets, still out of line 
with buyers’ views here. 

silage ci 
® Nathan D. Keith and John C. 
Brown have announced their retire- 
ment from The Linen Thread Co., 
Inc., Boston distributor of Barbour 
products. Keith, a pioneer in the de- 
velopment and sale of braided thread 
for use in shoe factories, has com- 
pleted 61 years in the thread business. 
Brown has been an active thread sales- 
man for over 25 years. Prior to 
entering the field, he had wide experi- 
ence with shoe plants in manufacturing 
methods and shoe machine servicing. 


® Bulk of the estate of Charles G. 
Cobb, late vice president of Rice 
O’Neill Shoe Co., St. Louis, who died 
July 25, went to Catholic charities. 
The estate was valued at $17,397. 
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News Quicks 


About people and happenings coast to coast 





Massachusetts 


® Headway Shoe Corp. is reported 
at recent creditors’ meeting to have 
claimed inability to raise sufficient cap- 
ital to pay 40 percent settlement as 
requested by creditors. The Webster 
firm made a counter offer of 35 per- 
cent cash which creditors are now con- 
sidering. 


© Members of the Leather Belting 
Sales Club of New England and 
The American Leather Belting As- 
sociation met recently at the Hotel 
Sheraton in Worcester to discuss in- 
dustry problems of the day. The 
meeting was sponsored by both organ- 
izations and attended by 57 members 
of the leather belting industry. Ever- 
ett E, Merrill of Worcester was fea- 
tured speaker. 


© Russell-Sim Trading Co. of 
Salem has opened a Boston sales office 
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at 183 Essex St. where samples of the 
firm’s leather lines will be on hand. 
Vaughan Andrews will be in charge. 


@ Hartman Shoe Co., Haverhill, 
has increased production of women’s 
high grade novelties to 50 cases daily. 
George Garvey is superintendent. 


®Lushan Co., Boston, manufacturer 
of imitation leathers, fabrics and 
other shoe materials{ has appointed 
Winfield S. Page as sales agent in 


Pennsylvania. 


© Elwyn W. Bates has joined the 
executive staff of Joseph F. Corcoran 
Co., Stoughton. 


New York 


© The following shoe executives have 
been admitted as new members of the 
New York Shoe Superintendents’ 
and Foremen’s Association: Frank 
Cufone, Ideal Casuals, North Bergen, 
N. J.; John Hermann, cutting room 
foreman, Evins, Inc., New York; 
Thomas LaTorre, cutting room fore- 
man, Beleganti, Inc., Brooklyn. Mem- 
bers also voted to extend an honorary 
membership to Father Philip E. 
Dobson, S.J., director of St. Peters 
College of Industrial Relations. Father 
Dobson has been a frequent speaker 
at the group’s Friday evening gather- 
ings. 


® Dick Stincone has joined Tup- 
per, Inc., high grade women’s shoe 
manufacturer, as superintendent. 


@ Fitting room foreman Herman 
Dein has left Avon Shoe Co. of 
Brooklyn and joined the staff of Tu- 
rian, Inc., Philadelphia manufacturer 
of women’s sliplasted footwear. 


@ A. Filippi of West New York, 
N. J., has added a new line of em- 
broidered nylon lace for the shoe trade. 


©@ Paramount Shoe Mfg. Corp. has 
been organized at 23-84 Atlantic 
Ave., Brooklyn, to manufacture wom- 
en’s footwear. Heading the firm is 
Sam Forstock who plans to reach an 
initial production of 40 cases per day. 


© Gold-Leaf Footwear Co., Inc., 
New York, is reported in the process 
of liquidation. All creditors are said 
to be receiving payments in full. 


® Charles Gersback, Inc. is a new 
firm listed at 1441 Broadway, New 
York City. The company will supply 
shoe fabrics to the industry. 
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® Creditors’ committee of Peppy 
Footwear, Inc., Brooklyn, has rec- 
ommended that general creditors ac- 
cept company offer of 25 percent 
cash to be achieved by a bulk sale. 
Sale was scheduled on Oct. 8 in New 
York City. 


@ Bjarne Klaussen, executive vice 
president of Hooker Electrochemi- 
cal Co., Niagara Falls, has announced 
appointment of Thomas E. Moffitt 
to works manager of the Tacoma, 
Washington, plant. Moffitt succeeds 
John D. Rue, who recently retired un- 
der the company’s pension plan. 


© The American Management As- 
sociation has announced opening of a 
new Management Center adjacent to 
its offices on the 11th floor of the 
McGraw-Hill Building, New York 
City. The Center will be used as 
headquarters for AMA management 
workshop seminars, 


® Al Block, formerly with Melrose 
Slipper Co., Little Falls, has joined the 
sales force of the House of Trimmings, 
Brooklyn, supplier of slipper and cas- 
ual trimmings. 


@ Five Star Footwear Co., Long 
Island City manufacturer of Lucky © 


Star shoes for infants and boys and ~ 
girls, has introduced a copyrighted 
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combination box cover and checker. 
After fitting by using the edge of 
the lid as a size stick, the retailer 
marks the size in pencil on the Size-o- 
meter box top. This is then given 
to the parents, who measure the child’s 
foot from week to week to determine 
ies eee whether a new pair of shoes is needed. 
Uniform quality binder, filler and carrying agent. @ The 23rd Exposition of Chemical 
Builds up body. Improves covering power and Industries will be held Nov. 26 to 
spread. Nourishes fiber and eliminates harsh feel. Dec. 1 at Grand Central Palace in 
No manipulation necessary. New York City. Chemical firms 
throughout the country will exhibit. 
LEATHER FILLER Imparts permanent flexibility. Does not “pipe” or 


crack. Covers cuts and imperfections. ® Harris C. Miller has been assigned 


| to sales territory in upper New York 
SUEDE SPLITS Plumps the skins, strengthens and builds up low State and western Pennsylvania by 
ends. When sueded the skins have a velvety Hooker Electrochemical Co., Niagara 

nap and full mellow feel. Does not lay on the Falls, N. Y. Miller has been with 

the firm since 1941. 

BAC © Schmetz Needle Corp., New York 
: ., manufacturer of needles for all types 

Apex Chemical Co., Inc. Special of sewing machines, is presently in 
eee ne ett brating its 100th anniversary, in the 
business. The present company was 
founded in 1851 and is headed by 
Ferd Schmetz. The plant is located 
in Berzogenrath, Germany, with U. S. 


AT L yN S distribution handled at offices at 366 
Madison Ave., New York City. 
® Among nine employe promotions 


Guaranteed announced by the New York Quar- 


termaster Procurement Agency is that 


of Ernest A. Wagner, formerly pur- 
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ard of Quality. Meellons Philadelphia. 
‘oaiamy ® Arthur J. Markie of Avon, Mass. 
Spateiy Cte has joined Johnson-Baillie Shoe, Inc., 
Millersburg, as cutting room fore- 


REFINERY, Inc. Come to ATLAS with your man. Markie has been active in the 
142 LOCKWOOD ST., NEWARK, N. J. geedudion geettoms. j shoe trade around New England. 





© Robert C. Landon, manager of 
industrial relations at Rohm & Haas 
Co., Philadelphia chemicals manufac- 
turer, has been appointed to serve as 
a member of the Appeals and Review 
Committee of the Wage Stabilization 
ESTABLISHED 1908 Board. He is the chemical industry’s 

only representative on the Committee. 

Pompaqnders and ler © United Mine Workers, District 
Suiphonators of ON for Teaners ly R §0, has petitioned for a National La- 
and Leather Finish Manufacturers < mal Ire > bor Relations Board bargaining agent 
MSRARS II election at Bender Shoe Co. in Som- 


erset. 





® Basil Huff has joined Faith Shoe 
Co., Inc., Wilkes-Barre casuals man- 
ufacturer, as stylist and pattern ex- 
ecutive. 
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Texas 

@ Wes-Tex Boot and Shoe Co. of 
Wichita Falls has been ordered ‘by ap- 
peals court to pay for lost time ac- 
crued by seven workers in 1948. The 
workers met back in 1948 to organize 
a local of Boot and Shoe Workers 
Union, AFL, were fired next day, then 
ordered reinstated with lost pay by the 
National Labor Relations Board. The 
company went to court which upheld 
the NLRB decision. AFL Regional 
Director estimates the bill at upwards 
of $40,000. 


New Jersey 

® Arthur E, Erickson has resigned 
as upper leather buyer and executive 
of Johnston & Murphy, Newark man- 
ufacturer of men’s high grade shoes. 
The firm was recently purchased by 
General Shoe Corp. of Nashville, Tenn. 
Erickson has been associated with the 
firm for many years. 


® Fashion Sport Shoe Co., Inc., 
Paterson, has filed a second amended 
Chapter XL arrangement to pay un- 
secured creditors 15 percent of their 
claims in cash on confirmation. 


Delaware 
@ Allied Kid Co., New York, dram- 
atized the company’s spring color story 
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effectively this past week in two win- 
dows of the J. A. Montgomery Co., 
Wilmington. A large panel showed 
the 42-color range of the various fin- 
ishes of kidskin, colt, cabrettas, etc. 
Company services stemming from the 
fashion department in New York are 
a “packaged” story of the mode, sug- 
gestions for promotion, color combin- 
ations and sales helps. 


®@ Schedules filed in the bankruptcy 
matter of Permatized Shoe Co., 666 
North Greene St., Chicago mail order 
shoe firm, list liabilities of $239,668 
with unsecured claims of $205,735. 
Assets are listed at $58,168. William 
Starr is proprietor. 


© Twelve employes of Johnson, 
Stephens & Shinkle Shoe Co.’s Van- 
dalia plant were recently honored at a 
company party in St. Louis for hav- 
ing served 25 years with the firm. 
Employes were presented with watches 
by Howard Stephens, chairman of the 
board. 


Indiana 


@ J. W. McElliogott has resigned as 
vice president in charge of sales at 
Kingan & Co., Indianapolis packer. 


Bruce Ashby has been named general 
sales manager and Dean Foster is ad- 
vertising manager. 


Nebraska 

® Cudahy Packing Co. has an- 
nounced a further slash in beef pro- 
duction and slaughtering operations at 
its Omaha plant. The firm has now 
cut output to 50 percent of last year’s 
opeartions and claims Government 
price regulations are forcing it out of 
the beef business. F. W. Hoffman, 
president, claims the only way Cudahy 
can stay in business is to cut opera- 
tions to $0 percent of last year. 


Ohio 
® Robert Hooks of Rike-Kumler 
Co. has been elected president of the 
Dayton Shoe Club. George Rod- 
erer is vice president, James Horn 
is secretary, and Arthur Bramlage is 
treasurer. 


@ A. B. Cohen, president of U. S. 
Shoe Corp., Cincinnati chain, was re- 
cently selected among the nation’s 60 
leading salesmen by J. M. Hickerson, 
editor of a.new book titled “How I 
Made The Sale That Did The Most 
For Me . . . Sixty Great Sales Stories 
by Sixty Great Salesmen.” Cohen 
wrote chapter 57 of the book. 
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FLOCK SUEDING 
(Concluded from Page 12) 


for most types of artificial suedes, 
since they are available at compara- 
tively low costs and can be plasticized 
for almost any degree of ageproof 
flexibility. 

Materials of the latter type, such 
as Primal acrylic dispersions and 
Orthochrom cellulose lacquers, are 
already being used as lamination 
and finish coatings in most branches 
of the leather processing industry. 
In some circumstances, they are soft- 
ened or liquefied by elevated tempera- 
tures so that they can be applied 
without volatile constituents which 
would otherwise be lost as the result 
of evaporation; but, when they are 
used as adhesive coatings for the pro- 
duction of synthetic suede, they are 
normally applied as liquids to leather 
surfaces at room temperature be- 
cause they must remain soft or tacky 
for a considerable length of time 
if fibers are to be satisfactorily em- 


| bedded therein. 


Such liquids may comprise mono- 
meric thermoplastics, which will 
produce excellent bonds if properly 
catalyzed and then solidified with 
heat following a coating operation; 
but, as a rule, they are solvent- 
dispersed polymers or prepolymers 
whose solidification is primarily due 
to the vaporization of solvents in 
open air—a process that will take 
place regardless of whether special 
heating facilities are available. 

Liquid adhesives can be applied 
to sueding leathers like virtually all 
types of liquid coatings —by rub- 
bing, brushing, spraying, dipping, 
etc. — depending on the amount of 
production work that should be done 
in a certain amount of plant space. 


| Spraying techniques are especially 
| useful where optimum productivity 
| is essential; and, in this connection, 


it is interesting to note that the 


“electrostatic spraying” process has 
been used with particular success 
to minimize large-scale production 
costs, 

Electrostatic spraying, as initially 
developed by Harper J. Ransburg 
Company, consists of using fixture- 
mounted pneumatic spray guns so 
that the output of the latter will pass 
through a high-voltage electric field 
en route to a deposition surface. 
Purpose of the electric field is to 
charge the sprayed particles so that 
they will be electromagnetically at- 
tracted to the deposition surfaces, 
which are usually conveyor-grounded 
or negatively charged. 

Leathers, of course, are not the 
sort of materials that will normally 
retain or conduct electricity; but, 
if they are suitably mounted on elec- 
trical conductors, they will attract 
charged coating particles like metals. 
This, in turn, makes it possible to 
coat leather surfaces automatically—- 
without wasting materials due to the 
overspray that marks manual use of 
pneumatic spray guns. 

In theory, flock fibers could be 
sprayed over tacky leather surfaces 
the same as the adhesive coatings 
which permit the use.of such fibers 
in the production of synthetic suedes. 
But, as yet, virtually all flocking op- 
erations are being accomplished with 
manual guns or fine-mesh sprinkling 
screens—probably because vibrations 
are commonly used to assure the uni- 
form alignment of fibers on adhe- 
sively-coated surfaces. 

Most companies producing arti- 
ficial suedes still use low-frequency 
mechanical vibrations for flocking 
purposes. However, a number of 
research workers have suggested the 
possibility that standing waves from 
ultrasonic generators could serve the 
same purpose at lower power costs; 
and it is not unreasonable to suspect 
that a few companies may now be 
developing this practically. 
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- BOTTOM FILLING 
(Concluded from Page 10) 


toms without a leather saddle to en- 
compass the shoe bottom so that the 
rolling and oscillating of the level- 
ling arm will tend to keep the inseam 
from spreading outwards as the pres- 
sure is applied in closing the welt 
and inseam to the shoe bottom. And 
to avoid spring-back after removal 
of the saddle, the inseam should be 
previously mulled. 

This extra work does not add to 
the cost of the shoe. Though actu- 
ally it is an extra operation, the 
subsequent exactness in the shoemak- 
ing processes aids in faster produc- 
tion. For example, a bottom made 
with the outsole so closely integrated 
to the insole so as to require little 
boitom filling is an easy shoe to level 
on the Automatic Leveller. The heel 
or butt joints come out more uni- 
form; the straight line from the heel 
base to the shank line fuses together 
properly; the Rough-Rounding oper- 
ation is more uniform; and the out- 
sole laying is speeded up, yequiring 
less strain on the cement to bond 
the welt to the outsole. 

Few understand and appreciate the 
consequence of “spready” bottom 
fillers which create uneven surfaces 
responsible for discomfort and harm- 


ful effects upon the foot. Aching 
and burning under the ball of the 
foot—the symptoms of what is known 
as “metatarsalgia” or “fallen” meta- 
tarsal arch—are frequently the result 
of “spreadiness” of the bottom filler. 

Normally, the heads of the five 
metatarsal bones which comprise the 
so-called metatarsal arch lie flat and 
even on the ground or within the 
shoe. However, the constant weight 
of the body during the course of 
an average day’s walking (an accu- 
mulated total of 500 tons daily for 
the average person) will force the 
bottom filler to “spread” under this 
weight. This conlids particularly 
where the filler is excessive. The 
center portion of the filler thins out. 
The filler is forced toward the outer 
borders of the ball of the shoe. 

The result is a saucer-like concav- 
ity. The five metatarsal heads, com- 
prising the arch, automatically con- 
form to this concavity. Thus a 
“fallen” metatarsal arch occurs, with 
all its accompanying symptoms of 
distress. (See Figure 2, Page 10.) 

Two illustrations indicate quite 
clearly that the “spready” bottom 
filler is basically the cause of this 
condition. First, some years ago 
one shoe manufacturer experimented 
with spun fibre glass (which looks 
like lamb’s wool) as a bottom filler. 


This material brought excellent re- 
sults. It did not spread, and hence 
no uneven surfaces resulted on the 
insole with wear. After months of 
wear the level of the insole was 
smooth and even—‘just like new.” 
There was only one shortcoming: the 
spun fibre glass was far too expen- 
sive, and hence the material was 
abandoned. But it did demonstrate 
that the problem had a satisfactory 
solution in this respect. 

Secondly, as is well known, the 
use of a metatarsal pad in the shoe 
usually brings quick relief to aching 
or burning under the sole. Actually, 
what does this pad do to bring relief 
and apparently remedy to condition? 

The metatarsal pad simply raises 
the “fallen” metatarsal heads to their 
normal level —in short, on a flat 
plane again. The pad fills in the 
cavity left by the thinned-out filler 
in the center of the ball. 


Thus, the fact that these two fac- 
tors serve to remedy the distressing 
symptoms brought on by the “fallen” 
metatarsal arch, indicates that the 
cause of the fallen arch was the de- 
pressed bottom filler. 

Thus there seems to be only one 
logical conclusion: that the best type ~ 
of shoe construction is one requiring 
a minimum of bottom filler. 
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Celastic* Box Toes Last 
Longer — Lend More Comfort 


Nearest things to perpetual motion are youngsters’ 
feet. Nearest to perpetual wear and comfort in the 
toe area are Celastic Box Toes. 

Durable construction plus flexibility and comfort 
for active, growing toes are convincing features in 
selling the juvenile market. Included among the users 
of Celastic are many manufacturers of children’s 
shoes. They know that customer loyalty pays off — 
that a large measure of brand preference can result 
from the absence of wrinkled or loose toe linings! Put 
this solution-softened box toe to work in your shoes 
where it. can fuse lining, box toe and double into a 
strong, 3-ply unit with flexibility at the tip line. These 
are the characteristics that build sales and repeat sales. 











Like other children, Miss 
Patricia Ann Argento, age 7, of 
q 475 Riverdale Ave., Brooklyn, 
y N. Y., is an active youngster. 

After 14 months, the toe linings of her 

shoes with Celastic Box Toes remain 

tight, unwrinkled, comfortable. (Note 
cut-a-way, of toe area in photo.) 


ee, 
x. 





lop aan Or 
UNITED SHOE MACHINERY CORPORATION: BOSTON, MASS. ““C#ASTIC’ ina registered trademark of the 


36 LEATHER and SHOES October 13, 195! 





CLASSIFIED 


ADVERTISING 








Wanted and For Sale 





Wanted: Surplus Stocks 


SHOE MANUFACTURERS’ SURPLUS OF 
Shoes including Close outs, 
les and tory Damages 
Also LEATHER SURPLUS and REMNANTS. 


WRITE 
MATT AMROSE & SONS, 
SYRACUSE, N. Y. 





° 
Machine for Sale 
ONE (1) Turner 24” Oscillating Automatic 
Buffing Machine complete with motor attached 
drive. 
Address K-1, 
c/o Leather and Shoes, 
300 W. Adams St., 
Chicago 6, Ill. 


Wanted 


FLAT BED SOLE LEATHER ROLLER 
20” or 24” Stroke 
Address K-4, 
c/o Leather And Shoes, 
300 W. Adams St 
Chicago 6, Ill. 


Kid-Suede 


I OFFER PRODUCTION facilities, organiza- 
tion, technical know-how. I want converter to 
handle sales, rawstock, materials, payroll. 
Replies confidential. 

Address K-6, 

c/o Leather And Shoes 
300 W. Adams St., 
Chicago 6, Ill. 


Agents Wanted 


CUTTING DIE manufacturer seeks representa- 
tive for Philadelphia, Pa., and another for 
Wisconsin. Must be living locally, well estab- 
lished and regularly in contact with shoe, 
glove and apparel industry. Write giving full 
particulars to K-7, c/o Leather And Shoes, 
300 W. Adams St., Chicago 6, III. 











Rates 


Space in this department for a ad- 
vertisements is $5.00 per inch each 
insertion except in the ‘‘Situations Wansee’’ 
column, where space costs $2.00 per inch 
for each insertion. 

Undispl adve! cost $2.50 per 
inch for each “insertion under ‘Help 
Wanted”’ and ‘Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Situa- 
tions Wanted.’ 

Minimum space accepted: 1 inch. 

must be in our hands later 


Tuesday for 

issue of the following Saturday. 
Advertisements with box numbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


wane RUMPF PUBLISHING. &o 


. Adams 8 

















For Sale 


9A-4 Rod #16 Press, Sherdan Bmbossing 

Machine, 54” x 26”, #567 

Embossing plates 54” x 26” 

Embossing plates 48” x 26” 

Complete Bolsters 

DeVilbiss Spray Booth, exhaust fan 34 in. 

fan, 1% h.p.m. 3 phase, 12’ x 8’ x 12’ back 

outlet. 

DeVilbiss Compressor 5 h.p. 220 volts, 

60 cycle 3 phase motor. 

Deckert Leather Finishing Co., 

Newport, Ky. 


SEDGWICK K. JOHNSON 
Leather Chemist and Tanner 
Research and Government Work a Specialty 
E-4 19 Pingry Piace, Elizabeth 3, N. J. 
ELizabeth 3-7336 








Help Wanted 





For Sale at Low 
And Attractive Prices 


Wool Blanket Ends 

Wool & Cotton Blanket Ends 
Cotton Blanket Ends 

Canton Flannel Full Stock, also 
Various Lengths, Jobs, Shorts 
Imitation Leather Full Stock and R 











Salesman 
WANTED: Salesman to take on a sideline of 
leather toplifts and soles for the Finding 
Trade. May cover any territory in the United 
States. Commission basis. 

Address K-5, 

c/o Leather and Shoes, 
300 W. Adams 8t., 





All Kinds & Colors & Weights 
Also, Block Cuts 


Book Binding Cloth Full Widths—In Rolls— 
Various Colors 


Felt — Rolls —- Shorts — Remnants 
Knitted Fabrics 


Raw Materials—in Carloads or Small Lots 
A Building Full of Bargains. 














We Guarantee Satisfaction. 
Write for Your Needs — asd Will Reply 
Promptly and in Detail with Samples, 

ni 


CENTRAL MERCANTILE CO. 
217 Milwaukee Ave., Chicago 6, Ml. 





Manufacturers Agent 
FOR CALIFORNIA TERRITORY. Must be well 
established in Tanning Industry to sell a non- 
competitive product to be used in combination 
in the tanning of chrome leather. Reply giving 
full particulars to K-8, c/o Leather And Shoes, 
300 W. Adams St., Chicago 6, Il. 


Tannery Supt. 


WEST COAST chrome side tannery offers op- 
portunity for experienced superintendent. Must 
be qualified to supervise production from 
beam house to finish, and capable to train 
inexperienced help. Address J-13, c/o Leather 
and Shoes, 300 W. Adams St., Chicago 6, III. 


Wanted 


Office Manager with tannery experience. 
Location, New England. Write Box Z-6, Leather 
And Shoes, 10 High St., Boston, Mass. 











Tannery Executive 
Established leather concern desires ex- 
ement 


St., C hicago 6, m. 

















SHOE FINISHES CHEMIST 
poe smn WANTED by Dutch Chemist, 36 years old, thoroughly 
rienced in the manufacture, formulation and application of shoe 
fin shes, cements, fillers, waxes, etc. 
Address K-3, 
c/o LEATHER AND SHOES, 
20 Vesey St., 
New York 7, N. Y. 
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Liberty 2-8672 and 2-8673 








LEATHER SPECIALTIES 
PROCESS DEVELOPMENT 


PURE-TAN 


(QUEBRACHO CRYSTALS) 


GEORGE H. 


GRISWOLD 


14 Franklin St. Salem, Mass. 











BUY—BARTER— SELL 


Phenol — Phthalic —Maleic — Glycols 
Titaniums — Zinc Oxides — Hydrosulfite 
Bichromates — Ethanolamines — Pine Oil 
Benzol — Dyes — Colors — Lithopone 
Chemicals — Extracts — Waxes 
By-Products — Wastes 
Oils — Greases — Residues 


CHEMICAL SERVICE CORP. 
80-02 Beaver St., New York 5, N.Y. 








Paul Gallagher 
X% €Co., Ine. 


DEALERS IN 
DOMESTIC & FOREIGN 


Wickled Sheep Stirs 


PEABODY, MASS. 








Deaths 


Ernest G. Howes 

. 80, leather executive, of North 
Cohasset, Mass., at the Massachusetts 
General Hospital, Boston, Mass., Oct. 
7, of a heart attack. A _ nationally 
known leather merchant, he estab- 
lished business in Boston 55 years ago 
in the sole leather and tanning trade. 
He was chairman of the board of 
Howes Bros., Inc., and an executive 
of several other leather and tanning 
firms. 

Active socially and civically, he was | 
president of the Deaconess Hospital, 
Boston, a trustee of Boston Univer- 
sity, president of the Good Samaritan 
Hospital, Palm Beach, Fla., and a trus- 
tee of the Graham-Eckes School, Palm 
Beach. He was also president of the 
Palm Beach Bath and Tennis Club, , 
a governor at the Gulf Stream Club, 
director of the Everglades and the! 
Four Arts clubs, a member of the 
Old Guard Society of Palm Beach 


Golfers. He was a vestryman of 





SOLID 


STANDARD 
BRANDS 


LIQUID 


SMS 


Bethesda-by-the-Sea Episcopal Church 
in Florida. 

Survivors include a son, Ernest G., 
Jr., of Huntley, Va.; three daughters, 
Mrs. Howard A. Sawyer of North 
Andover, Mass., Mrs. John C. Vosoff 
of Cohasset, Mass., and Mrs. Mary H. 
Beckham of New York City; two 
brothers, Samuel C., Newton, Mass., 
and Henry S., Boston; a sister, Mrs. 
Emma H. Nickerson of New York 
City, and ten grandchildren. 


Bertram Barnett 


. retired shoe company executive, 
Oct. 2, of a cerebral hemorrhage, at 
his home in St. Louis, Mo. He was 
a retired executive of the International 
Shoe Co., serving as general manager 
of the advertising department and 
advertising manager of Friedman- 
Shelby Division of International until 
his retirement, 23 years ago. Survi- 
vors are his widow, Mrs. Florence Bar- 
nett, and three brothers. 


(Other Deaths on Page 24) 
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BEWARE OF SUBSTITUTES FOR 
TACCO 
SOLUBLE CLAY 


THERE I8 ONLY ONE “TACCO” 


© 


THE AMERICAN COLOR 
& CHEMICAL CO. 
Sele Distributors to the Leather 


173-176 Purchase 
Tel. Liberty 0517 





Street 
Besten, Mass. 





TABER 
TANNERY 
PUMP S&S 


- - - have been meeting the special 
requirements of the Tannery since 
1859. Write for Bulletin TP-629 


TABER PUMP CO. 
300 Elm St. (Est. 1859) Buffalo 3, N. Y. 
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Wouldn’t the gentleman prefer to be 
seated at a table? You’re wrong to think 
anyone could tell her more than you 
about Controlled Penetration of faliquors 
by Salem Oil & Grease Co, to make better 


leather. 
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Whats that you say- 


NO CLUTCH 


« - YES, THAT’S WHAT WE 


| 


SAY--NO CLUTCH! 





Because the Stehling Hydraulic 
Fleshing Machine opens and_ closes 
hydraulically, the clutch and many 
working parts have been eliminated to 
provide smoother, faster operation, 
greater and more satisfactory produc- 
tion. 

No adjustments are required on the 
hydraulic combination and when in 
open position 7!% inches are available 
to throw in leather. Just think what 
that means in increased volume and 


efficiency! 


Stehling Hydraulic Fleshing Machine 


Used for fleshing calf skins, sides and 
upper leather; heavy sides, used for 
harness, sole or belting; bellies; shoul- 
ders; horse fronts, etc. The Stehling 
Hydraulic Fleshing Machine is your 


kind of fleshing machine. Its develop- 


ment is the result of intensive study 
of your problems. Its installation in 
your tannery will mean a long stride 
in the direction of the solution of 
your problems. 

Write for the facts today! 


CHAS.H.STEHLING CO. 


1303 NORTH FOURTH ST.,MILWAUKEE 12, WIS. 

















NOTHING LIKE IMPROVEMENT! 


and the “Double Action” 


New NOPCOLENES 


bring you improvement PLUS 


When Bongo and his brethren relayed a message 
fifty miles within minutes, by whamming log drums, 
they thought their ambidextrous performance spelled 
the “last word” in long range communication. But 
today’s two-way radio handles the distance in split 
seconds. A fine example of improved “double action” 
if ever there was one! 

And it’s much the same with Nopcolenes. We 
reckoned we had sound reasons for believing our 
initial “double action” Nopcolene* fatliquors provided 
the most important means ever devised for making 
good leather better—but when we put them to work, 
and checked closely, we discovered how to make 
them still more efficient. 

Today, our improved Nopcolenes are truly 
unique. Their sensational “double action” character- 
istic affords superb surface lubrication plus easily- 
controlled penetration. Indeed, they supply the fulling 


properties of soap/oil fatliquors while letting you 
enjoy the ease of handling of sulfated oils. 

Used singly or in combination, they enable you 
to obtain leather with any degree of surface feel, 
temper, hand, break and stretch desired. 

Remember, also, these improved Nopcolenes are 
virtually moisture-free and readily soluble—resulting, 
in definite economies in freight, storage and handling. 

Don't fail to profit by the advantages these 
remarkable fatliquors offer. Send for full information, 
and working instructions, today. 


Free! This new book gives up-to-the- 
minute data about Nopco's improved 
Nopcolenes, and formulas for vari- 
ous leathers. Make sure you send 
for your copy now. 


Nopco Oils make good leather better 


NOPCO CHEMICAL COMPANY, Harrison, N. J. 


Branches: Boston « Chicago * Cedartown, Ga. « Richmond, Calif. 


*Nopcolene is a Registered Trade Mark of Nopco Chemical Company 





